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Shoe Unions Join Hands for United Action | 


New Era Launched — 


Russell Taylor 
(left) and 

John J. Mara, 
heads of CIO and 
AFL shoe unions, 
join hands for 
industry wide 
drive that may 
well portend the 
beginning of 

a new deal 


for shce labor. 


Also... 


Latest Figures 
On Worldwide 


Shoe Production 
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--- that’s why Gallun’s 
Mandarin Calf is the leather 
that sells your shoes 
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Where men of good grooming gather, 
immaculate taste is reflected in shoes of chrome- 
tanned Mandarin Calf. This fine leather — 
with its mellow, brown color, rich gleam, and 
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flawless finish — always keeps good company. 
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And when you sell shoes that satisfy your 


customers’ innate good taste you build a prof- 
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itable repeat business . . . so be sure to check 
the Gallun numbers in your orders to leading 
manufacturers — and remind your customer 
that you are fitting him with shoes of Gallun’s 
famous tannages — it’s a real selling point. 
A, F, Gallun & Sons Corporation, Tanners, 


Milwaukee, Wisconsin 


_ OTHER FAMOUS GALLUN TANNACES 


Normandie Calf 


boarded, glared 


Norwegian Calf 


boarded grain 


Cretan Calf 


smooth, but not glared 
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NATIONALLY ADVERTISED 


B. F. Goodrich 


SHOE PRODUCTS 


Reduce inventories with 
B. F. Goodrich Universal color heels 


oe color for brown or black shoes, Vogue 


heels will reduce inventories, attach faster, 


finish better. Center plug eliminates rights and 
lefts. Core construction assures tight, rigid at- 


tachment. 


This heel is advertised coast to coast on the big- 
time B. F. Goodrich television show starring 


George Burns and Gracie Allen. 
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Just another example of the many quality products 
made by B. F. Goodrich for the manufacture and 
repair of shoes. Catalog or information on request. 


The B. F. Goodrich Company, Dept. SP-34, Akron, Ohio 


Please send me additional information on Vogue heels in Universal color( ) 
Send me catalog { } 
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Get Away 
from Your 


Desk... 


but stay 
on the job! 


Did the doctor ever tell you 
you should relax more . . . and 
did you say, under your breath, 
“Yeah, but who's going to do 
my work?” 


Why not do both? Why not 


get away from your desk for a 
few minutes every day but still 


stay on the job? 


Take time off to laugh—that’s 
the greatest relaxer in the world 
—and here’s how you do it: Get 
a copy of “Shoeman’s Holiday” 
at $1.50 (soft cover) or $2.50 
for the hard cover. 


Keep it on your desk. It'll give 
you the daily “breather” you 
ought to have and help you see 
the lighter side of shoe business. 


Save doctor bills. Order your 
“Shoeman’s Holiday” today — 
the book that makes business 
easier. 
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Coming Events 





Aug. 2-6, 1953—National Luggage and 
Leather Goods Show. Sponsored by Lug- 
gage and Leather Goods Manufacturers of 
America, Inc. Hotel New Yorker, New York 


City. 


August 17-19, 1953—Allied Shoe Products 
and Style Exhibit. Hotel Beimont-Plaza, 
New York City. 


August 18-19, 1953—Showing of Amer- 
ican Leathers for Spring and Summer, 
1954. Sponsored by Tanners‘ ‘Council of 
America. Waldorf-Astoria, New York City. 


Sept. 6-11, 1953—Annual Meeting, Inter. 
national Union of Leather Chemists Soci- 
eties. Barcelona, Spain. 


October 11-14, 1953 — Canadian Shoe 
& Leather Convention and Shoe Fair. Spon- 
sored by shoe manufacturers, shoe sup- 
pliers and tanners. Mount Royal Hotel. 
Montreal. 


Oct. 21, 1953—Annual Fall Meeting, Na- 
tional Hide Association. Edgewater Beach 
Hotel, Chicago, Ill. 


October 22-23, 1953—Annual Fall Meet- 
ing of Tanners’ Council of America, Edge- 
water Beach Hotel, Chicago. 


Oct. 26-29, 1953—National Shoe Fair. 
sponsored jointly by National Shoe Manu- 
facturers Association and National Shoe 
Retailers Association at the Palmer House 
and other Chicago hotels. 


Nov. 29-Dec. 3, 1953—Popular Price Shoe 
Show of America showing of footwear for 
Spring and Summer 1954. Sponsored by 
National Association of Shoe Chain Stores 
and New England Shoe and Leather Asso- 
ciation. Hotels New Yorker and McAlpin, 
New York City. 


Feb. 14-16, 1954—Factory Management 
Conference. Sponsored by National Shoe 
Manufacturers Association. Netherlands 
Plaza Hotel, Cincinnati, O. 


March 1-2, 1954—Showing of American 
Leathers for Fall and Winter 1954. Spon- 
sored by Tanners’ Council of America. 
Waldorf-Astoria, New York City. 


Oct. 28-30, 1954—Annual Fall Meeting 
of Tanners’ Council of America. Edge- 
water Beach Hotel, Chicago. 
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... STANDS UP 
UNDER RUGGED USE 









REALLY CUSHIONS }! ; 
BODY WEIGHT... 







LIGHTWEIGHT... 


for all three... 


SPONGEX INNERSOLE CUSHIONING 


Here’s one innersole material—Spongex cellular rabber—firm enough to take 
rugged wear, lightweight enough for women’s shoes, yet soft enough for real cushioning 


performance under body weight. 


For Spongex innersole cushioning is resilient rubber and thousands of air bubbles 


combined to produce a lightweight innersole that cushions, but won’t flatten out. 


And Spongex costs less than any other type of innersole cushioning with comparable 
compression resistance. Sheets and rolls of Spongex cellular rubber for innersoles are available 


in thicknesses of 3/32”, 1/8” and 3/16". Color is beige. Write to us for samples and prices. 


Custom molded sponge rubber soles 
Die-cut soles of sponge and latex foam 
Sheet stock for innersole cushioning 


ANOTHER 


SPONGEX 





THE SPONGE RUBBER PRODUCTS COMPANY 
651 DERBY PLACE, SHELTON, CONNECTICUT 





Visit our suite at the Belmont Plaza during the Allied Shoe Products and Style Exhibit. 
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Tue whole world recognizes that 
both the industrial productivity and 
labor productivity of the United 
States are the highest to be found 
anywhere. The level reached in these 
two types of productivity in this 
country—with a constant rise of 
about three percent annually—awes 
all nations, and we are pretty proud 
of it. 

But there’s another type of pro- 
ductivity, equally important, where 
we have fallen short of our potentials. 
It might be called “market produc- 
tivity.” In short, making the most 
saleswise with our enormous market 
potentials. 

In self-defense, some might be 
quick to point out that we are doing 

retty well with this thing called mar- 
et productivity. Do we not have 
the highest standard of living in the 
world—clear proof that we are feed- 
ing our population with an abun- 
dance of a wide variety of goods? 
Are we not an intensely sales-con- 
scious people? Have we not devel- 
oped sales techniques far in advance 
of all other nations? 


Flaw in Argument 


While all these arguments are true, 
there’s only one flaw: we tend to 
measure our accomplishments against 
those of other nations rather than 
against our own potentials. For ex- 
ample, per capita consumption of 
footwear in the U. S. is about 344 
pairs, while in Africa it is only .one- 
fourth of a pair, in Europe just one 
pair, and in Asia less than one-tenth 
of a pair. 

It’s all a matter of “relativity.” You 
take an orange and place it in a ce- 
real bowl. It occupies the whole 
bowl. You take the same orange and 

lace it in the center of the Yale 

wl. It’s only a tiny speck. The 
size of the orange hasn’t changed, but 
only the size of its container. 
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W e’ve right to be proud of our industrial and labor 


productivity. But when it comes to sales we'd bet- 


ter take a hard second look at something called 


MARKET PRODUCTIVITY 


Market productivity is like that. 
Africa’s population of 150 million 
buys only one-fourth of a pair of 
shoes per capita, while a similar pop- 
ulation in the U. S. buys three pairs. 
The difference lies not in the foot- 
wear or their fundamental purpose, 
but in the size and character of the 
“market bowl.” 


Shoes Lag Behind 


In the past half century we’ve made 
a little progress in market productiv- 
ity when it comes to shoes. We’ve 
boosted per capita consumption by 
about one-third of a pair as compared 
with figures around the turn of the 
century. This can hardly be called 
gratifying “market productivity”— 
especially when measured against the 
steady rise in income, standard of 
living, employment, etc., over the 
same period. 

Another way of looking at this is 
in terms of consumer spending for 
shoes. Thirty years ago a little over 
two cents of each consumer spending 
dollar went for shoes. Twenty years 
ago it had declined to just about two 
cents. Then years ago it had fallen 
slightly below the two-cents mark. 
Today it is down to one and a half 
cents. In short, there has been a 
steady decline in the share of the 
consumer dollar being spent on shoes. 

If the drop of a half cent seems 
petty, many in the industry might be 
shocked to know what this loss 
amounts to in dollar volume total. If 
the industry had been able to retain 
its two-cents share of the consumer 
spending dollar, today it would be 
realizing one billion dollars of added 
income. Consumer spending today 
is at an annual rate of about $210 
billion. One-half of one percent of 
this is one billion dollars. 

Much of this “loss” can be attrib- 
uted to shortcomings in our market 
productivity. Two important factors 
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show up in an analysis. First, it in- 
dicates that other industries or com- 
modities have been doing a more ef- 
fective job in market productivity, 
draining off consumer dollars that 
might otherwise go to footwear. Sec- 
ond, the introduction of new products 
or channels of consumer spending 
that still further drains spending 
away from shoes. 


Those are two highly significant 
realities which every industry—espe- 
cially old and established ones like 
the shoe and leather industries—must 
face. It should indicate one grow- 
ing necessity: the need for coopera- 
tive industry action to build greater 
consumer interest (and hence sales) 
for footwear. 


False “Growth” 


A study of figures and trends 
makes one point graphically clear: 
the industry has shown a steady de- 
cline in market productivity—in 
cashing in on its market potentials. 
It is sometimes self-deceived by other 
figures denoting “growth” — by 
steady increase in total annual pro- 
duction, in retail sales, in dollar vol- 
ume, etc. 

Looking at that type of “growth” 
can be dangerous by breeding com- 
placency. It is like the “gratifica- 
tion” of producing a large number of 
shoes but at little or no profit. Num- 
bers nmiean nothing unless related to 
their proper source of comparison. 

And so with market productivity. 
We may have been looking in the 
wrong mirror — one specially de- 
signed to create a pleasant illusion. 
You can’t change the face but you 
can change the mirror — which is 
something we ought to do. 


Reprints at nominal costs: Up to 100, 10c 
each; 200-500, 5c each; 1000-3000, 214c each; 
5000 or over, 114c each. 
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“BATEAU”’ 


a Ship Shape Last for Sales Ahoy! 


Note the rugged toe and the rocker bottom 
... the sporty appearance combined with the comfort of*a loafer. 
Result: a shoe that will be going places this fall and winter. It’s Bateau 


... it’s nautical and it’s nice. Slide-O-Matic? Naturally! 


UNITED LAST COMPANY 


140 FEDERAL ST., BOSTON, MASS. 
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Fig. |. Nova model 50 “sponge” molding machine. 


This is a condensation of an article pre- 
pared by the British Boot, Shoe and Allied 
Trades Research Association, and pub- 
lished in Rubber Developments. 


MoLDING IN RusBBER-SOLED FOOTWEAR 


This increasingly popular type of footwear utilizes a special process. 


Here is a description of the technical details involved in the process. 


Tue process described in this article 
is a method of bottoming footwear. 
It can be applied to shoes with up- 
pers of leather or other materials and 
made by conventional methods. The 
essential feature of the method is that 
the bottom is bonded to the upper, 
molded to its final contours and vul- 
canized in one operation. The bot- 
tom comprises one or more roughly 
shaped blanks of unvulcanized rubber 
together with other components such 





Fig. 3. Typical casual shoe made on 


as felt fillers, a wood heel and a 
shank. All these are bonded together 
in the same process. 

The molded construction is quite 
distinct from the conventional method 
of making rubber footwear, in which 
the article is built up on a last to its 
final shape piece by piece, and is then 
vulcanized in an autoclave, no mold- 
ing press being used. 

The machines used for producing 
molded shoes fall into two broad cate- 
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gories. The simple type can conveni- 
ently be called “sponge” machines 
and the more elaborate type “pres- 
sure” machines. 

A typical “sponge” machine is the 
Italian Nova 50 (Fig. 1), which is 
in use in large numbers in Italy and 
in other continental countries. The 
mold, shown in section in Fig 2, is 
the heart of the machine and com- 
prises: 





Fig. 6. Men's “welted" shoe with hard rubber sole and heel. 
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(a) A base having the contour 
of the bottom of the sole and heel 
(i.e. of the wearing surface) ; 


(b) A “ring” which rests on the 
base and forms the side wall of the 
mold; the ring determines the 
shape, depth and surface pattern 
of the edge of the sole and heel. 
The ring is usually divided iength- 
wise and hinged at the heel end to 
facilitate removal of the finished 
shoe; 


(c) A last which, when carrying 
the lasted upper, mates with the 
edge of the ring and so closes the 
mold cavity. 


The base of the mold is heated to 
about 150°C. and the last to about 
130°C. by built-in electric elements. 

The press itself is very simple. Its 
essential function is to provide means 
for lowering the last (with the upper) 
on to the ring and holding it in firm 
contact with the latter whilst the bot- 
tom is cured. Pressure within the 
mold cavity depends upon the use of 
a sponge rubber mix for at least one 
component of the bottom. 


Limited Pressure 


The very limited molding pressure 
produced in “sponge” machines im- 
poses considerable limitations on the 
type of compound which can be used 
and on the design of shoe which can 
be produced, but a surprisingly wide 
variety of footwear is being made on 
this simple type of machine on the 
Continent. 

Figs. 3 and 4 illustrate a typical 
casual shoe made on a “sponge” ma- 
chine, and its component parts. The 
upper in this instance is of the slip- 
lasted type. It is stitched to a “sock” 
slightly smaller than the bottom of 
the last and made of strong fabric, 
or leather backed with fabric. When 
the upper is pulled on to the alumi- 
num last it takes the shape of the 
last. This construction is only suit- 
able for certain types of footwear, 
but it lends itself well to molded 
bootees, casuals, sports shoes, etc. 
The bottom components are placed 
in the mold in the order shown. The 
mold is then closed by lowering the 
last, with the upper on it, on to the 
ring. When vulcanization is complete 
the last is raised and inverted, the 
ring (which comes up with the shoe) 
is opened and removed and the com- 
pleted shoe is slipped off the last. 

The make-up of the bottom will be 
self-explanatory, but two points are 
worth emphasis. Firstly, the blank 
of sponge rubber which forms the 
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Fig. 2. Diagrammatic cross-section of 
upper on it) form a closed cavity. 


under sole, or filler, has wrapped 
round its edge a strip of unvulcan- 
ized solid rubber (i.e. containing no 
blowing agent) about an inch wide, 
which forms the edge of the finished 
bottom and which also serves to bond 
the upper to the bottom. The result 
is that no sponge is visible in the 
finished shoe. 

The second point of interest is that 
a pre-vulcanized outsole is almost in- 
variably used in “sponge” machines. 
This helps to shorten the time of cure 
and to avoid difficulties which would 
arise if an attempt were made to vul- 
canize a hard-wearing soling com- 
pound under the very low pressure 
obtainable. 

Usually the pre-vulcanized outsole 
is a plain sheet, perhaps with an imi- 
tation crepe pattern, and is merely 
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“sponge” 


type mold. The base, ring and last (with 


placed on the base of the mold before 
the other components of the bottom 
are inserted. Heavy pre-vulcanized 
sole and heel units are sometimes 
used, however, and it is then neces- 
sary for the base of the mold to be 
made with a well to receive the unit. 


The essential feature of the pres- 
sure machines is that the base of the 
mold forms a ram sliding within the 
“ring.” Fig. 5 shows a diagram- 
matic section of a pressure mold and 
illustrates the principle of the ma- 
chine. In plan, the base has the shape 
of the shoe bottom, and the contour 
of its upper surface corresponds to 
that of the wearing surface of the 
sole and heel. Machines differ in 
mechanical details, but in the one 
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Fig. 4. Diagram of the component parts of the casual shoe shown in Fig. 3. 


PREVULCANIZED OUTSOLE (SLIGHTLY OVER SIZE) 


The pre- 


vulcanized outsole is about '/2 inches oversize so that the ring of the mold rests on the 


edge of it. 
shaped to fit within the ring. 
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It is subsequently trimmed to size. 


The other components of the bottom are 
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Fig. 5. Diagrammatic cross-section showing main parts and principle of operation of Ferrari 


machine. 


he compressed air mechanism is not shown in the partly closed position. The 


base, the two halves of the ring and the last each contain heating elements. 





made by Ferrari e Figli, Milan, the 
base of the mold is fixed and the last 
and ring are forced downwards by 
air pressure. The ring is in two 
pieces, hinged together at one end, 
the hinge pin being free to move ver- 
tically in a sleeve forming part of the 
main frame. The ring is supported 
from beneath by light coil springs. 
The cycle of operation is as follows: 
The upper is pulled on to the last, 
which is in the inverted position. The 
mold is then loaded, i.e. the blanks 
are placed in the base, and the ring 
is then closed by means of a handle 
and locked by a quick-acting device. 
Next the last with the shoe on it is 
turned from the inverted position into 
the normal upright position. The air 
pressure is turned on and the 
last descends. The upper contacts the 
edge of the ring and, as downward 
movement continues, the ring is car- 
ried down with the last until full pres- 
sure is developed in the mold. As 
the pressure in the mold increases, 
the upper and the ring are forced 
into firmer contact, thus helping to 
avoid unwanted spue around the 
junction. 

During the process of curing, the 
last and ring tend to settle down 


slightly and this takes place without 
any diminution of pressure in the 
mold. Slight clearance is allowed be- 
tween the ring and the base, and a 
thin curtain of spue forms from the 
lower edge of the sole. This can 
readily be trimmed away without 
leaving any trace on the edge of the 
shoe. After curing, the last is allowed 
to rise under the action of return 
springs, the ring is unlocked and 
opened, and the beam is then inverted 
to facilitate removal of the shoe from 
the last. The Ferrari machine pro- 
vides a molding pressure of about 
230 Ib. per sq. in. at the usual air 
pressure of 150 lb. per sq. in. Other 
Italian machines give pressures of 
the same order. 

In the “pressure” machines pre- 
vulcanized outsoles are not normally 
used and in its simplest form the 
bottom merely comprises a single 
“solid” blank with an extra piece to 
make up the heel. A thin filler of 
felt or other material, again with an 
extra piece at the seat, is almost in- 
variably used and, if desired, an un- 
dersole of a cheaper rubber mix en- 
ables cost to be reduced. Fig. 6 
shows a molded shoe, made on a 
pressure machine, which is an exact 
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copy, in appearance, of a welted, 
leather-soled shoe. The sole and heel 
are of hard rubber and the upper 
follows conventional practice, being 
lasted and secured to a strong insole. 
Compared with the slip-lasted casual 
described earlier, this involves a 
series of lasting operations in which 
the upper is stretched over a wooden 
last. It is thus fully shaped before 
being transferred to the last of the 
molding machine. 


All the Italian machines of which 
we have particulars have aluminum 
lasts and molds and, although these 
are the machines which are at present 
arousing most interest in England, 
something should be said about the 
more elaborate machines with steel 
molds which have been produced in 
Spain and Canada. No details of 
these are available to us at present, 
but it is clear that the machines use 
high pressures and are intended for 
the production of well-finished shoes 
with hard rubber bottoms and that 
short curing cycles are achieved. For 
canvas upper tennis shoes, times as 
short as 21% minutes have been 
quoted. 


Popular In Russia 


Molded shoes have apparently 
made great headway in Russia and, 
although we have no particulars of 
their methods, articles have appeared 
in the Russian journal, Legkaya 
Promyshlennost, dealing with certain 
aspects of their production, and one 
shoe was received here for examina- 
tion some two years ago. It appears 
that the Russians are producing 
standard types of hard-soled boots 
and shoes by the molded method. If 
this is so, the machines must be of 
the pressure type. One article in 
Legkaya Promyshlennost describes 
an attempt to increase production by 
removing the shoe from the molding 
machine before curing is completed 
and finishing the operation by the 
use of radiant heat without pressure. 

Reverting to the Italian machines, 
the curing cycles vary widely accord- 
ing to the thickness of the bottom and 
other factors. Typical times are 8 to 
10 minutes for tennis shoes, 15 min- 
utes for ladies’ casual shoes and 18 
to 22 minutes for heavier types. 


. These are for the pressure machines. 


Casual shoes, bootees and similar 
types made in sponge machines also 
normally require 15- to 20-minute 
cycles, but it has to be remembered 
that in this case the outsole is usually 
pre-vulcanized. The Russian journal 
refers to 6- to 12-minute cycles. 
(Concluded on Page 45) 
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HERE’S ONE OF THE MANY WAYS 
CUSHION CORK IS USED... 








In this men's shoe, Armstrong's Cushion Cork is 
cemented from heel to toe between a pliable top 
wrapper and a leather foundation reinforced with 
heavy duck. Every part is then processed to provide 
extra flexibility. The result: An insole that conforms 
to the foot with ‘old shoe"’ comfort. 








ARMSTRONG’S ¢ 
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The “Flex-ilience” of Armstrong’s Cushion Cork® 
is the secret behind the success of many of today’s 
most popular shoes, “Flex-ilience” isn’t a dictionary 
word, but it’s a good description of what most 
people want in their shoes—flexibility and resili- 
ence. This is exactly what they get from Cushion 
Cork. And that means more repeat business. 
Cushion Cork is made of fine cork particles sus- 
pended in a sponged binder. It’s springy, light, and 
flexible. It has “live” resilience that helps lessen 
walking fatigue. Yet Cushion Cork lasts as long as 
the shoe itself—won’t mat down, creep, or bunch. 
Whether you use Cushion Cork as an insole strip, 
a platform, or a complete heel-to-toe cushion, it 
makes shoes comfortable to wear and easy to sell. 
Try it in your line now. Your Armstrong representa- 


tive will be glad to provide working samples and 


Write 
6307 Drury Ave., Lancaster, Pennsylvania. ® 


Cork Company, Shoe Products Department, 
x 1 ‘ : "7 
‘USHION CORK 


SHOES 


additional information. Armstrong 











Take advantage of today’s fast-acting adhesives 








QUICK ADJUSTMENT for complete range of 
heel heights gives correct distribution of 
pressure on the entire shoe bottom. Simple 
handwheel adjustment for changes in 
sizes. 


NEW PAD BOXES take full runs of sizes and 
widths — can be angled to aid operator. 


POSITIVE TIME - PRESSURE CONTROL auto- 
matically assures adequate bonding period 
for each shoe. 


One of 36 New Machines In Five Years 























This high-production 2-station machine is an 
outstanding example of progress in the shoe 
industry. It’s the latest of many contributions 
to better cement shoemaking made by United 
in the course of 20 years. 

This sole attaching machine lets you utilize 
to the fullest, the latest in pressure sensitive 
and heat activated cements. It will 






The productive efficiency of this machine, 
like all United Machines, is constantly main- 
tained by trained servicemen and by regional 
inventories of replacement parts located in 
sixteen shoemaking districts. 

For further information cal! the nearest 
United Branch Office. 





produce the right bottom character, 
consistently and positively, on all shoes 
that come to the machine properly pre- 
pared. Maintenance costs are low and 
Operator adjustments are quickly made. 
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not just foam . . . but 


AN DAL 


UY 


COMBINATIONS 





ANDAL” supplies ready-to-use foam coated fabrics, Because the 

foam is permanently integrated with the surface fabric, these 

combination materials permit faster, easier shoe fabrication. Many 

rT -Yeolalo lola amo) ol-1aehatolal Mol d-ME- last ialoh izle Mil adele lla-1o Ml ob ako ME Jol -Talol Mm olohi-Jali-To| 
process”, “ANDAL” foam-fabric materials have a natural ‘breathing’ quality 
aloh Mok YI01a-+ MaaloP dlaalelasmdolashcolamelaleMt tol l:s Melo] of:Tol| 
Wear-resistant ‘“ANDAL” combinations feature thin, uniform foam gauges ranging 
i i colan in AC An foun a Sal ald Mc allo ldaUl dela Mol ato Mt lal ialal-¥ +m tlale) ohichiale] oi -Milale) slit aniol> laa 
7 NUl o} oY -ramol atom AZolaal oM ilallalc Pa dolaal lic: Mla tol t-ms Tolale UX-Mllaliale Mo laloMal-1-1molalo MC tical o) 
cushion, ‘‘ANDAL” foam provides built-in ‘cushion comfort’ without 
affecting shoe size... will not pack or crumble from long wearing .. 

lasts life of shoe. 
Buy the best for ‘‘the new in shoes 7S 1OY-\ Geen cololaattiol ol ala delaal olfalohitelals 


324-AA 


er than 


1088 Home Avenue 


: : at a nit ; 
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“ANDAL” means foam-coadted fabrics 
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DISTRIBUTORS BRISTOL FABRICS, INC EASTERN FOAM FABRIC CO MERRYWEATHER FOAM LATEX CO A. B. BOYD CO 
BOSTON BROOKLYN AKRON & CINCINNATI LOS ANGELES 


IN CANADA: WM. B. STEWART & SONS, LTD., TORONTO 
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eT MEAN--NO CLUTCH ? 
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YOU 


& Duizy Show? Wringer Questions 


and Modern Answers that cut costs - - - Boost Production. 








What’s it mean—no clutch? It means simpler 
operation, easier adjustments, simplest repairs 
or minimum replacements. 


‘How can it work without brakes? Beautifully 
—and hydraulically with all of the better fea- 
tures of the mechanical wringer still retained. 


What do you mean—two men freed? Just that 
you don’t need two men to regulate pressure 
with the long lever. No more danger of over- 
stressing, no more broken spring rods, no more 
pressure roll springs. The open position gives 
another inch for faster feeding and the foot 
treadle control opens, closes, and can reverse 
its closing position at any point. 


You don’t have to be good at quiz shows, Let 
Stehling give you the answers that will cut 
costs and boost production. 





Let us have your questions today. 





CHAS.H.STEHLING CO. 


1303 NORTH FOURTH ST., MILWAUKEE 12, WIS. 
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New ERA LAUNCHED— 


SHOE UNIONS Join HANDS For UNITED ACTION 


A. recently as two years ago, the 
idea of the shoe industry’s two larg- 
est and most influential labor unions 
working together over the bargain- 
ing table would have evoked smiles 
from the least cynical observer. Yet, 
today, United Shoe Workers of Amer- 
ica, CIO, and Boot and Shoe Work- 
ers Union, AFL, are cooperating on 
a new contract campaign that carries 
far-reaching implications for the 
shoe industry at large. 

This new united front, a complete 
reversal of past performances and 
more than unusual in labor circles, 
will take shape in pending 1954 con- 
tract negotiations between the unions 
and both International and Brown 
Shoe Co.’s in St. Louis. 

Actually, the CIO and AFL shoe 
unions first gave recognition to the 
idea of a united front in last year’s 
negotiations with Brown and Inter- 
national. Although negotiations were 
first conducted separately, the unions 
had previously agreed to give each 
other mutual support in their respec- 
tive contract demands. Final result 
was an acceptance by joint commit- 
tees of the unions of identical con- 
tracts at both International and 
Brown. 

The experiment worked so well 
that union officials began to cast 
about for new ways of cooperating. 
This, coupled with mounting reports 
of a pending merger between the na- 
tional CIO and AFL, has led to con- 
sistent reports that the Boot and Shoe 
Workers and United Shoe Workers 
might well merge on their own. 

Together, United) Shoe Workers 
and Boot and Shoe Workers consti- 
tute 110-120 thousand worker mem- 
bers—about 50 percent of the coun- 
try’s 225,000 shoe workers. Of this 
number, the CIO claims 60,000 mem- 
bers located principally in Massachu- 
setts, New Hampshire, New York, 
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Cooperation but no merger is the new 
theme of ClO United Shoe Workers of 
America and AFL Boot and Shoe Workers 
Union. In these pages, the union leaders, 
Russell Taylor and John J. Mara, tell of 
a new working agreement between the 
unions and what this "solid front" can 
mean to the U. S. shoe manufacturing 
industry. 











Missouri, Illinois, Arkansas, Ken- 
tucky and Pennsylvania. The AFL 
lists 50,000-60,000 members mostly 
in Missouri, Illinois and Kentucky. 

Of the other 100,000 shoe workers 
who are not members of either the 
CIO or AFL, most are non-union or 
belong to company-sponsored or 
strictly local organizations. Largest 
of these is the Brotherhood of Shoe 
and Allied Craftsmen which claims 
some 7,000 members in southeastern 


Russell J. Taylor, left, president of United Shoe Workers of America, ClO, discusses plans 


Massachusetts, principally in the 
Brockton area. The Lewiston-Auburn 
Shoeworkers Protective Association 
represents 3,500 shoe workers in 
Maine’s largest shoe manufacturing 
centers. 

Because the CIO and AFL com- 
bined would constitute an overwhelm- 
ing majority of unionized shoe work- 
ers, the possibility of a merger be- 
tween the two is something that must 
be considered by the shoe industry at 
large. LEATHER AND SHOEs has un- 
dertaken to interview the presidents 
of each union, separately and to- 
gether, in order to bring its readers 
a first-hand report on how the unions 
themselves feel about the subject, and 
their plans for the immediate future. 
Following are some of the highlights 
of these interviews: 


(Continued on Page 46) 


a ee 


for Fall drive with John J. Mara, ieader of the Boot and Shoe Workers Union, AFL. 
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Shoe company mergers and acquisitions 
have large shoe unions in a quandary. Unions afraid 
some large companies may make it more difficult for them, 
even take some members away in factories where unions 
have held bargaining agent rights for years. Another factor 
is larger firms are tougher to handle, according to union view- 
point. Thus unions face a battle in holding their own 
against the larger expanding firms. This may be one reason 
for willingness of United Shoe Workers of America, CIO, 
and Boot and Shoe Workers of America, AFL, to join in 
united front wherever possible (See “Shoe Unions Join 
Hands In United Action,” page 15). 


Boot and Shoe Workers adopted resolution 
in June at St. Louis meeting calling for “investiga- 
tion” of mergers in industry. John Mara, union presi- 
dent, was in Washington recently to talk over the situation 
with national AFL officials. CIO is also watching situation 
with interest. 


One course under study is direct appeal to 
Federal Trade Commission. Latter has authority over 
certain anti-trust laws designed to block mergers that might 
“substantially lessen competition” within any given industry. 


U. S. has closed door another notch on ex- 
ports of strategic goods, including hides, to the 
Soviet bloc. Treasury Department has issued new regula- 
tion forbidding anyone in U. S. from arranging sale of vari- 
ous commodities outside the U. S. to the Soviet-controlled 
areas. 


Although action not taken specifically to 
combat movement of hides and skins to Russia and 
satellites, Treasury officials concede it may well have 
thie final effect. As matters stand now, hides and skins 
may not be exported to USSR under present Office of Inter- 
national Trade destination controls. Until new ruling, how- 
ever, a person in the U. S. could arrange to sell Argentine or 
other foreign hides to the Soviet. The new order forbids this. 


U. S. Court of Appeals has upheld disbar- 
ment of Atty. Harry Sacher for his part in famed 
Smith Act trial of 11 Communist leaders during 
1951. Communist trials, at which Sacher was one of bat- 
tery of lawyers defending accused Communists (including 
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Irving Potash, vice president of International Fur and Leather 
Workers Union). Sacher, a prominent shoe union attorney 
for many years, was well known in New York and New Eng- 
land shoe centers for his activities in contract negotiations. 


Sacher was disbarred in Jan. 1952 by Fed- 
eral Judge Carroll C. Hincks. He also served six 
months prison sentence imposed by Judge Harold Medina 
during the trial. Now comes 2-1 decision against lifting his 
disbarment. 

@ @ 


Interesting points about new boots designed 
and worn for recent scaling of Mount Everest by Sir 
Edmund Hilary and his Sherpa tribesman guide, 
Tenzing Bhutia. Without the special boots and other equip- 
ment carefully designed for the climb, expedition might 
easily have failed. 


Boots, of unconventional design, were of 
two types. First, for general purpose climbing up to 
23,000 feet, made by London manufacturer after experiments 
in Norway. Like ordinary mountaineering boots, they had 
special double leather uppers with fur lining between each 
layer. Leather was treated against freezing. 


Second type, for altitude above 23,000 feet, 
extremely light, warm, strong and carefully-fitted to 
help in gaining and holding safe footholds. Al- 
though strong, they were not necessarily durable, made only 
for a few hours of climbing. Waterproofing unnecessary 
due to freezing temperature of high altitudes. 


High altitude boots had glace kid upper 
with inner insulation of fiber enclosed by lining of 
waterproof fabric. Leather insoles had lightweight rub- 
berized fabric backing. Plastic fiber insock set between foot 
and insole. Outsole of rubber reinforced with synthetic 
resin aerated for lightness. 


Injury rate in leather footwear plants 
dropped to 8.8 disabling injuries per million employe-hours 
worked in first quarter. This compares with rate of 9.7 
injuries in first quarter last year and a 1952 annual average 
of 9.7. In tanneries, rate for first quarter was 32.6 com- 
pared with 24.4 in first quarter last year and 1952 average 
of 27.1. 
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“C€elastic’* Box Toes 
Give Lasting Comfort 


At work, at play and in the home — from the heaviest 
, : , : 3 Smooth Toe Linings — Mr. Charles Kenney, a member 
mens W ork shoes to women’s high style footw car — of the Boston Fire Department assigned to Rescue Com- 


“Celastic” box toes give the kind of toe comfort that pany Be. % Carer 7 CUS ae eaeen ae eur ane Se 
in all kinds of weather and never had a moment's dis- 


leads to repeat sales. comfort from loose linings in the toe” 

The bond made by “Celastic’” between doubler and 
lining forms a light yet extremely durable toe. “Celastic” 
gives shoes built-in wrinkle-free comfort in the toe area 
that the retailer and his customers can count on. Every 
shoe made with “Celastic” gains in style preservation and 


toe comfort at surprisingly little cost. 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS * Celastic is a registered trade-mark of the Celastic Corporation 
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WORLDWIDE 


NEW STUDY REVEALS 
INCREASED PRODUCTION 


Per Capita Figure Highest 
In 20 Years 


World production of leather foot- 
wear climbed to 1,278,707,000 pairs 
_ during calendar 1952, according to 
a new study by the Leather and 
Leather Products Division of the De- 
partment of Commerce. 

Julius G. Schnitzer, head of the 
division and the government’s pre- 
eminent authority on leather and 
footwear, made public part of the 
tabulation. He said further break- 
downs, including country by country 
figures, are expected to be disclosed 
early in August. 


Six Percent Rise 


The figures show a rise of more 
‘than six percent in production dur- 
ing the past three years, and of about 
‘the same percentage in per capita 
production. 

Over the past 22 years, the tabula- 
tion shows, total production increased 
by about 50 percent, and per capita 
output went from .47 to .57, a gain 
of 20 percent. 

“World per capita production of 
deather footwear, including shoes, 
‘sandals, slippers, etc., was higher than 
at any time recorded in the previous 
20 years,” said Schnitzer. “This was 
despite slight declines in South 
America and Europe.” 

“The declines in South America 
‘were due primarily to reduced pur- 
chasing power in many countries, re- 
sulting in substitution of cheaper 
quality shoes. In Europe, they were 

imarily due to substitution of rub- 

footwear in some countries and in 
Russia and her satellites to greater 
output of military shoes, leaving less 
for civilians.” 


SHOE OUTPUT INCREASING 





“Total footwear production (non- 
rubber footwear) in 1952 exceeded 
1,278 million pairs. Increases from 
1949 in output were recorded in 
North America, Europe and Africa. 

“Declines in production were noted 
in South America and Asia.” 

The U. S. share of total world out- 
put has remained relatively constant. 

During 1952, the U. S. produced 
about 40 percent of the total of 
leather footwear, about the same per- 
centage as in 1940. In 1949, the total 
was about 37.5 percent. 


HUBSCHMAN WORKERS 
GET WAGE BOOST 


Tannery workers at E. Hubschman 
& Sons, Inc., Philadelphia tanner, 
have been awarded a wage increase 
of eight cents per hour in a new wage 
agreement signed by officials of the 
company and International Fur and 
Leather Workers Union, worker bar- 
gaining agent. 

The increase was negotiated under 
a wage re-opening provision con- 
tained in the current two-year con- 
tract between company and union. 
The contract expires May 1, 1954. 

About 550 workers are affected by 
the increase which is retroactive to 
June 8, 1953. 


DiNovelis Heads New York 
CIO Shoe Union 


Shoe workers associated with Joint 
Council 13, New York branch of 
United Shoe Workers of America, 
CIO, have elected Fileno DiNovelis 
as manager of the Council. 

DiNovelis, formerly — secretary- 
treasurer, succeeds the late Isidore 
Rosenberg who died earlier this year. 

Anthony Scimeco was elected sec- 
retary-treasurer of the Council while 
Nat Marconne was named territorial 
representative. 


MILITARY SHOE NEEDS 
SET AT 10 MILLIONS 


Council Sees More Orders 
In Months Ahead 


Military. shoe procurement may 
become more active during the bal- 
ance of 1953 and the early part of 
1954 in order to maintain and restore 
pipeline levels in the nation’s far- 
flung service of supply, according to 
the Tanners’ Council. 

The Council stated that the cur- 
rent size of the armed forces should 
require an annual military shoe pro- 
curement of between nine and 10 mil- 
lion pairs. However, it pointed out, 
purchases fell well below that rate in 
1952 and the first six months of 1953 
when approximately seven million 
and 1.5 million pairs respectively, 
were delivered. 

Reason for the reduced procure- 
ment in the past year and a half is 
due to heavy military orders in 1951 
following the Korean outbreak, the 
Council said. “Even taking account 
of the present delivery schedule for 
the third and fourth quarters (about 
2.6 million pairs), this procurement 
picture is not changed materially.” 

“There is indication now that mili- 
tary inventory adjustments have been 
made,” the Council added. “It would 
seem, therefore, that the procurement 
and production of footwear in com- 
ing months, including the latter part 
of this year and the first few months 
of 1954, may have to average higher 
than has been the case.” 

Recent bid invitations and awards 
on military footwear have restimu- 
lated interest among tanners and shoe 
manufacturers regarding probable 
rate of armed forces procurement in 
coming months. Official sources to 
date have released no information on 
plans for the immediate future. 








ESTIMATED WORLD PRODUCTION OF LEATHER FOOTWEAR 








1930 1940 1949 1952 
Total Total Total Total 
Production Per Capita Production Per Capita Production Per Capita Production Per Capita 
Production (thousands Production (thousands Production (thousands Production (thousands Production 
Area of pairs) (Pairs) of pairs) (Pairs) of pairs) (Pairs) of pairs) (Pairs) 
Neo. America ...................... 333,839 2.28 444,383 2.40 521,759 2.53 572,814 2.60 
SE ES ee eee 40,414 63 51,892 .57 88,797 .86 71,447 .62 
NN A Ee 457,011 96 455,131 90 471,209 97 498,081 -86 
Asia and Oceania . 51,652 .05 63,088 .05 101,924 -07 100,258 08 
et 13,260 .09 18,136 ell 25,228 .23 36,107 36 
+ Sree A aa 896,176 47 1,032,630 48 = «1,208,917 50 1,278,707 57 
Source: Leather and Leather Products Division, U. §. Department of Commerce. 
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GENERAL SHOE OPENS 
NEW MEN'S DIVISION 


Edward Haan To Head New 
Project 


The race by the nation’s top shoe 
producers to expand their coverage 
of the shoe market took on new sig- 
nificance this week as General Shoe 
Corp. of Nashville, Tenn., announced 
that it is opening a new division for 
the manufacture and distribution of 
top-quality men’s dress shoes. 

The new line, to be known as 
Whitehouse & Hardy, will be manu- 
factured by a division set up as Ed- 
ward Haan Shoe Co. Heading the 
latter will be Edward “Eddie” Hahn, 
whom General Shoe chairman Maxey 
Jarman, himself a style leader in the 
men’s shoe field, describes as “Amer- 
ica’s Number One authority on style 
and quality in men’s top-grade shoes.” 


$20 Retailers 


The Whitehouse & Hardy line will 
retail in the $20 range, according to 
Jarman. As such, it will supplement 
General’s two other comparable men’s 
dress lines—Jarmans selling in the 
$8.95 to $16.95 range and the Johns- 
ton & Murphy line retailing from 
$27.50 to as high as $100. 

General now can claim complete 
coverage of the men’s dress shoe line. 
In addition to the lines listed above, 
it also has the Bell stores, selling 
family footwear at medium prices, 
the low-priced Flagg and Hardy lines, 
and medium-priced Douglas shoes. 


Edward Haan 


New division head Haan, a veteran 
shoeman, formerly was with Selz- 
Schwab in Chicago and has headed 
up the Cole-Haan division of J. P. 
Smith Shoe Co. in Chicago for the 
past several years. 
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A joint statement this week from 
Jarman and Haan said that the shoes 
will retail in the $20 range “although 
our entire plans are geared to design- 
ing and producing these shoes to a 
top-quality standard rather than to a 
fixed price. We already have a lay- 
out for 40,000 square feet of factory 
space in Nashville. Models will start 
within a few days, without waiting 
for the plant to be fully equipped. 
. . . Without a doubt it will be the 
only modern top-grade factory in the 
country.” 

Superintendent of the new Edward 
Haan plant will be Clifton Lee, with 
General for the past 25 years and 
noted for his work as plant superin- 
tendent of Israel’s first modern shoe 
factory in Jerusalem when it was first 
launched. He has been factory super- 
intendent at General’s Johnston & 
Murphy plant in Newark and at sev- 
eral of General’s better plants in the 
south. 

The new Whitehouse & Hardy line 
is expected to be presented to the 
trade by late fall. 


PHILADELPHIA JOBBERS 
FORM NEW TRADE GROUP 


Wholesalers and suppliers of wom- 
en’s, men’s and children’s footwear in 
the Philadelphia area have announced 
formation of a new cooperative or- 
ganization to be known as the Phila- 
delphia Shoe Associates. About 25 
shoemen are charter members. 

The new group was formed to 
“promote closer cooperation” in the 
local market and to help set up an 
advisory council for shoe retailers in 
and around Philadelphia. 

Chairman of the new group is 
Herman N. Dabis, credit manager of 
Ideal Shoe Co. Morris Freedman, 
president of Freedman Shoe Co., and 
Jacob A. Meltzer of A. Meltzer will 
serve as vice chairmen and E. J. 
Kohlschreiber of the Shoe & Leather 
Mercantile Agency will be secretary. 

Directors are John Burns, Hood 
Rubber Division, B. F. Goodrich 
Rubber Co.; Kar! Camitta, Camitta 
Shoe Company; Morris Glick, David 
Shoe Company; Joshua Kimmelman, 
Vanity Shoes; Samuel Payes, Payes 
Shoe Company and Israel Stern, 
Stern Shoe Company. 

Meetings are held monthly on the 
first Tuesday. Headquarters of the 
Association is the office of the Sec- 
retary, 148 Bourse Building, Phila- 
delphia 6, Pa. 
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OLDER AGE GROUPS 
SHOW GOOD POTENTIAL 


Substantial Increases Seen 
In Market 


Substantially larger population in- 
creases in the 65 and over age groups 
through 1960 at least indicate a 
growing market for shoe manufac- 
turers catering to these 
according to a special study prepared 
by the New England Shoe and Leather 


groups, 


Association. , 

The Association has released a 
series of special articles showing shoe 
market potentials among the various 
age groups in the U. S. for coming 
years. The articles are aimed at 
assisting NESLA members in plan- 
ning for future shoe operations based 
on projected population trends 
through 1960. 


Although the study reports total 
estimated population will increase 
overall only 12 percent by 1960 over 
1950—total male population by 11 
percent and female population by 12 
percent—increases in the 65 and over 
age groups will average 30 to 37 
percent. 


Breakdown of Age Groups 


A breakdown of the combined age 
groups shows ]6 percent increase 
for 60-64 years, 29.7 percent for 
65-69 years, 34.9 percent for 70-74 
years and 36.8 percent for 75 years 
and over. 

For males alone, the 60-64 years 
group will increase only 9.95 percent, 
the 65-69 years by 22.8 percent, the 
70-74 years by 29.2 percent and the 
75 years and over by 29.85 percent. 

Female groups show an estimated 
increase of 22 percent for the 60-64 
years group, 36.3 percent for the 
65-69 years, 40 percent for 70-74 
years and 42.5 percent for 75 years 
and over. 

“It is apparent that a strong poten- 
tial market exists for the manufac- 
turer of conservative type men’s shoes 
and women’s low and medium heel 
height types,” says the article. “Man- 
ufacturers should also consider the 
need for placing increased emphasis 
on the production of men’s and wom- 
en’s house slippers and leisure type 
footwear that will give added com- 
fort in order to meet the greater 
demands and special requirements 
of this older age group—now and in 
the future.” 

















FAIRWAY SHOTS AT CINCINNATI GOLF OUTING 











Top row, left to right, pausing after their round are the O'Donnells 
of O'Donnell Rubber Products—Miles, Phil, Sr., and Phil, Jr. In 
middle are Wm. Sonnett, Sr., and William, Jr., of Ohio Kentucky 
Athletic Co., Armin Kaufman, general chairman of the outing, and 
Ward Holcomb; right, Dan Hickey and DeForest Bush of Surpass 
Leather Co., and Ed Cleveland, Reception Committee chairman. 
Below, upper row, Herb Weinstein, Kimble Atkinson and Carl Henry, 
president of Lucky Stride Shoe Co. Middle, Joe Ziegler, Sr., and 
Jr., of U. S. Shoe Corp., Robert O. Bardon of Irving Tanning Co., 
Paul A. Bardon of Acme Staple Co., and Wally Miller of Miller 
Bros. Watch Strap Co. Right, at dinner table are Wm. Pagel, Harry 
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Grogan of MacGregor Sports Products, Inc., Harold Hutchinson of 
, Hutchinson Leather Goods Co., John Maycox, LEATHER And SHOES, 
and Harry Meyer, MacGregor Sports Products, Inc. Bottom row, 
Joe Ziegler and Bob Stern of U. S. Shoe Corp.; Wm. Lawson, retired 
leather buyer at Selby Shoe Co., stands before prize table just before 
dinner in his honor; George Edgar and Jim Moses of H. C. Godman 
Shoe Co.; Wm. Sonnett and Tom Earls, low scorers in golf tourna- 
ment with scores of 73 and 74 respectively; and standing in front of 
clubhouse are W. F. Hooley, Wm. Lawson and N. B. Griffin, all of 


Selby Shoe Co. 
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SHOE FAIR WORLD 
FASHION BAROMETER 


Foreign Stylists To Visit 
Fall Showing 


Leading shoe manufacturers, de- 
signers and other executives from 
more than a score of foreign nations 
have already made reservations to 
attend the National Shoe Fair in 
Chicago next Oct. 25-29, according 
to Weir Stewart, prominent shoe 
manufacturer and a member of the 
Shoe Fair Committee. 

The foreign representatives will 
come from France, England, Italy, 
Australia, Argentina, Germany, Bra- 
zil, India, Mexico, Canada, Belgium, 
South Africa, Japan, Sweden and 
other countries. Though not yet 
fully confirmed, it is reported visa 
applications have been submitted by 
shoe trade officials from Iron Curtain 
nations desiring to attend the Fair. 

Weir Stewart, member of the Na- 
tional Shoe Fair Committee, states 
that “the interest being expressed in 
this year’s Shoe Fair by this unprec- 
edented number of foreign delegates 
bears enormous significance for our 
industry. It indicates clearly that the 
American shoe industry has assumed 
world leadership in establishing foot- 
wear fashion trends.” 

Advance reservations for exhibi- 
tors and buyers alike have been so 
heavy that for the first time in the 
history of the Fair a fifth major 
Chicago hotel (The Chicagoan) has 
been booked to provide adequate ac- 
commodations. 





Joins Belcher Last 











BACK TO WORK FOR 
LAWRENCE WORKERS 


Tannery workers in the A. C, Law- 
rence Leather Co. plant in Winches- 
ter, N. H., have returned to work 
after a strike which lasted over two 
weeks. 

Workers were told to report back 
immediately after Federal Mediator 
John J. O’Reilly was instrumental in 
working out a temporary agreement 
between labor and management rep- 
resentatives. The agreement extends 
the current contract until Aug. 3 and 
provides for opening of negotiations 
for a new contract within a few days. 





The walkout began June 11 when 
12 workers in the Swift & Co. sub- 
sidiary left their jobs in the soak 
department in protest against a time 
study of their work. Remaining em- 
ployes struck on June 29 when the en- 
tire plant was threatened with a work 
stoppage. 


@ Fred W. Fraley has retired July 1 
as a vice president of Diamond Alkali 
Co. He resigned recently as a director 
of the company. Fraley has been with 
Diamond Alkali for the past 25 years. 


SOLVAY 


Ammonium 
Bicarbonate 


Has High 
Neutralizing 
Action 


... With Low pH 


SOLVAY AMMONIUM BICARBONATE penetrates the 
leather uniformly throughout the thickness of 
the hide; it helps improve the quality of your 
leathers by improving the grain and the dyeing 
characteristics. A 1% solution of soLvay 
AMMONIUM BICARBONATE has a pH of 7.8—ample 
proof that this quality product has a low pH 
while providing a high neutralizing value. For 
best results . .”. for quality leathers . . . specify 
SOLVAY AMMONIUM BICARBONATE. Samples for 
testing purposes are available. Address your 
request to the nearest Solvay office. 


Larry Hagerman, who has joined Belcher SOLVAY PROCESS DIVISION 
Last Co., Stoughton, Mass., manufacturer facs=y ALLIED CHEMICAL & DYE CORPORATION 

of shoe lasts. Hagerman has had wide ex- [As] 61 Broadway, New York 6, N. Y. 

perience in the last and shoe industry and BRANCH SALES OFFICES 

is well known throughout the New England Bosten « Charlotte 


: Houston +» New Orleans 
territory. St. Louis 
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Other Solvay Products 
for Tanners 


* CLEANSING SODA XX 


© SNOWFLAKE* 
CRYSTALS 
« Chicago - Cincinnati - Cleveland - Detroit 


+ New York - Philadeiphia + Pittsburgh ore 
+ Syracuse 
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NEW FEATURES FOR 
LONDON SHOE FAIR 


LATEST IN FIRE FIGHTING FASHIONS 








Latest styles and innovations de- 
veloped in the British shoe and 
leather industry during the past year 
will be a feature of the forthcoming 
4Ath Shoe & Leather Fair to be held 
- Oct. 5-9 at the Olympia in London, 
England. 

A record number of British shoe 
manufacturers will exhibit creations 
for Spring 1954 during the Fair with 
Footwear Fashion Parades a daily 
attraction. Clothes made by leading 

parel manufacturers will be shown 

a with the shoes. 

Fair officials also report that an ex- 
tensive display of tanning machinery 
will be on display in the Machinery 
Section. Among new or improved 
machines will be a hydraulic setting 

machine with flexibility of control, a 
hydraulic shaving machine for quan- 
tity production of exacting work, 
and a buffing machine which incorpo- 
rates an oscillating cylinder. 

Among new leathers on view will 
be a water-repellent suede, new glace 
kids and aniline finish smooth leath- 
ers. In addition, a large array of 
accessories and components for all 
branches of the industry will be 
shown. 





Dale McKnight (left), of Radel Leather Mfg. Co., shows Peter Roberts, TV commentator, a 
New York City Fire Department helmet made of sturdy leather. 
many leather items shown on "Leather In Our Lives,” 
Leather Industries of America. 


Fire-fighting hat was one of 
half-hour NBC-TV show sponsored by 


Second half of show was devoted to children's footwear. 

















..» but when winter comes 
dry air will return to cause 
trouble in your plant. Will you 
be ready for it with adequate 
humidification ? 


Now is the time for decision. Next 
winter will be too late to conven- 
iently install dependable, low cost, 


* 
a 
Oia: @ 
. 


* automatic Armstrong steam humidifiers. 


They are guaranteed to satisfy. 
You can’t lose by taking a look— 


send for FREE Bulletin No. 1774 
for complete information. 


» ARMSTRONG MACHINE WORKS 
) 879 Maple St., Three Rivers, Michigan 
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Light the Vital 
Seeing Zone 


on Machine Tools, 
Inspection and As- 
sembly Benches 





MODEL 3267-H-174 
Overall length 3234”. 
Three instantly adjust- 
able joints. Flat oblong 


Hentai base for machine screw 
$7.65 ea. mounting. 


Rugged Construction withstands vibration and 

rough handling 

Instantly Adjustable with flexible ball and socket 

joints 

Baked Enamel Finish — Exterior, Smooth Gray — 

Reflector ineerior high “6° yy White 

100 watt or any A-19 or 

A-21 metium screw base lamp 

Wired Complete with sv" itch socket and 8 fet. oil 

resistant cord and moulded plug 

WRITE FOR COMPLETE CATA- 

LOG of ae models with 

various type reflectors, arms 

and bases for every industrial 

use. 

THE FOSTORIA PRESSED 
STEEL CORPORATION 

FOSTORIA, OHIO 

Localites are ilable through 

electrical wholesalers every: 

where. 
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Dewey & Almy Offers New 
Stitchdown Welting 


Dewey & Almy Chemical Co.’s 
Shoe Products Division has added 
a new novelty stitchdown welting 
made of Daralon fibre to its recently 
expanded line, according to A. J. 
Schneider, division manager. 

Now in production at the com- 
pany’s Adams, Mass., plant, the new 
“Tiger-Stripe” welting is designed to 
provide high style at low cost for all 
stitchdown shoes. It comes in striped 
combinations of high gloss colors— 
black, brown, or red with white. 
Sizes include 6/32 x 2/32, 7/32 x 
2/32, 8/32 x 2/32. 


Hotte To Manage National 
Aniline Fiber Sales 


George H. Hotte has been ap- 
pointed manager of synthetic fiber 
sales, National Aniline Division, Al- 
lied Chemical & Dye Corp. of New 
York. He takes over his new duties 
Sept. 1. 

Hotte will be responsible for mar- 
keting and application service in con- 
nection with the new man-made fi- 


vice president of the National Aniline 
line in the $25 million plant now Division, and make his headquarters 
under construction at Hopewell, Va. —_at the company’s executive offices at 
He will work under H. J. Daigneault, 40 Rector St., New York. 


bers to be produced by National Ani- 





NEW MEMBERS OF AVON SALES STAFF 











Newly appointed to the sales staff of Avon Sole Co. are (left to right) John L. Green and 
Richard L. Housley. Green will assist John R. Hubbard in the St. Louis area. Experienced in 
the merchandising and styling of shoes, he formerly was assistant to the sales manager of the 
Westport Division of Brown Shoe Co. Housley, who will cover the Pennsylvania territory, has 
completed a course of training at the Avon factory and has already made several trips 


through the territory. 





LEATHER 


YESTERDAY — TODAY — 
ALWAYS 





COMPOUNDS *: LIQUID EXTRACTS 
AMERICAN EXTRACT CO. 2.20 





AN X-RAY OF 





THE INDUSTRY 


THE BLUE BOOK 


FAT LIQUORS 


VaU-CAITY AND UNIFOR/ 1884 


The Rumpf Publishing Co. MARDEN:WILD CORP. 


300 WEST ADAMS ST. 


CHICAGO, ILL. 
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S00 Celembia $t., Somerville, Mass. 
MARDEN-WILD of CANADA, LTD. HALIFAX, N. S. 
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PACKER UNIONS AGREE 
ON JOINT ACTION 


New Pact Covers “Big Four” 
Negotiations 

The new trend toward cooperative 
action by CIO and AFL unions in 
the same industry took on major sig- 
nificance this week with announce- 
ment by Amalgamated Meat Cutters 
and Butcher Workmen, AFL, and 
United Packinghouse Workers of 
America, CIO, that they will present 
a united front in negotiations with 
major packers. 

Leaders of the two unions, hitherto 
bitter rivals, have signed an agree- 
ment whereby they will conduct wage 
and other negotiations jointly. Ex- 
ecutive board of both unions have 
unanimously ratified the agreement. 

Under terms of the agreement, the 
CIO and AFL unions will make “ev- 
ery effort” to conduct wage negoti- 
ations “in joint sessions with com- 
mittees of both unions present and 
participating” wherever both unions 
are represented in the same company. 
Neither unions may reach a settle- 
ment with such a company without 
prior approval of the other. 


Agreement Provisions 

Other provisions of the agreement 
include joint economic actions 
against employers whenever neces- 
sary, “all lawful support and assist- 
ance” by one union to the other 
wherever one has established author- 
ized picket lines or taken some other 
action, joint meetings of union com- 
mittees to recommend action in wage 
negotiations with the “Big Four” 
packers—Armour, Swift, Wilson and 
Cudahy, joint conferences to discuss 
mutual problems, and joint negotia- 
tions and “consolidation of bargain- 
ing activity” with smaller packers, 
branch houses, étc. 

Amalgamated president Earl W. 
Jimerson and United Packinghouse 
head Ralph Helstein announced the 
1l-point pact. Both said the agree- 
ment would be used as a basis for 
forthcoming wage negotiations with 
the “Big Four” packers and larger 
independents where the unions rep- 
resent close to 225,000 workers. 

The unions have also agreed to 
halt all raiding upon each other, ef- 
fective immediately, and to refrain 
from practices “designed to discredit 
or malign the other union” in any 
bargaining agent elections. 

Jimerson and Helstein said the 
unions will also exchange informa- 
tions on plants, locations, wage rates 
and other matters within the industry. 
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Greenebaum Auction 
Largest Of Kind 


Public auction of machinery 
and equipment of the J. Greene- 
baum Tanning Co. plant at 4763 
No. 32nd St., Milwaukee, Wis., is 
being heralded as the “largest sale 
of leather working machinery ever 
held,” according to display ads 
featured in current issues of indus-’ 
try trade papers. (See page 46, 
this issue.) 

The auction sale is scheduled 
for Tuesday through Thursday, 
July 21-23, beginning at 11:00 
a.m, each day, on the Greenebaum 
premises. Henry S. Anthony & 
Co. are auctioneers. 











CORRECTION 

The leather union named in the 
June 20 issue of L&S as having 
reached a new agreement with Elk- 
land Leather Co. of Elkland, Pa., 
should have been Local 163 of the 
Amalgamated Meat Cutters and 
Butcher Workmen of North America, 
AFL, rather than International Fur 
and Leather Workers Union. 


LEATHER SPECIALTIES 
KEEP MOSSER BUSY 


Throughout the year, truckload 
after truckload of specialty leather 
from the Tioga Oak tannery traverses 
the 85 miles between Westfield and 
Williamsport, Pa., destined for Joseph 
H. Mosser—currier and processor of 
leather and manvfacturer of leather 
products. 

When Joe Mosser started to manu- 
facture leather products years ago, 
he first explored the market for skate 
straps. Pretty soon the plant was 
turning them out by the hundreds of 
thousands — good, sturdy, genuine 
leather straps for ice and roller skates. 

The company gradually worked 
into other genuine leather specialties. 
It designed ladies’ belts in a wide 
range of colors and found a ready 
market. It outfitted Boy and Girl 
Scouts with genuine leather utensil 
kits. Other products included holster 
sets for embryonic cowboys and a 
host of children’s specialties. 

During the war years, Joe Mosser 
was busy turning out leather bags 
for fliers, rigging leather and rifle 
slings, pistol holsters, leather gussets 
for tarpaulins and many other leather 
items. 





Just a few of the many Tioga Oak leather specialties which Joe Mosser turns out in his 
Williamsport, Pa., factory. The company is still going strong after years in the business. 
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| DEVON CALF 


\ . .. the profit-maker \ 
that’s a beauty! 

: This lustrous Lawrence Calfskin adds a 
\ richness to shoes that appeals to women. 
\ Gives them the high fashion look they 
\ prize. Thanks to improved processing 
and finishing methods, Devon Calf has an 
: extra smoothness, an extra mellowness 
y Kc. and a_ beautiful, aniline-type finish. 
NS You'll profit by using it! Available in all 


the popular seasonal colors. 


A C. LAWRENCE LEATHER CO. 
hi; 


A DIVISION OF SWIFT @ COMPANY [INC.) 


~ 


It’s naturally better 
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time 
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NORTHWESTERN 
LEATHERS 












)\ SOONAC « KITCHENER 
\ NorTHWEST MOUNTED 
» SNOBOOT - SOOTAN 
ELKO - TAMARAC 







MACKINAC - PAC 






SMOOTH PAC - TANAC 
DEERSKIN 
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shoes for children made of 


NORTHWESTERN 
LEATHERS 


Wrether they go to the little red schoolhouse 
or the school board’s new modern building, more children 
will attend the nation’s educational institutions 
this coming September than ever before. Children’s 
shoemakers, planning now for the big demand ahead are 
specifying Northwestern’s famous tannages for children’s 
footwear . .. Sootan, Soonac and Elko. These dependable 
leathers have a long history of successful accomplishment 
in helping make children’s shoes better looking, and 
longer wearing. Choose them for your lines today. 


NORTHWESTERN LEATHER COMPANY 
BOSTON 
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Armstrong$ 
(O18 reoces 


Cork Bottom Filler 


Me vw 
















The quick, easy way to fill bottoms is with Armstrong's Cold Bottom Filler. 
Your operators apply it right out of the can. All they need is a knife. No 
heating or preconditioning is necessary, 


Even inexperienced operators can apply Cold Filler efficiently. It spreads 
easily, molds quickly into all crevices, makes a smooth, firm bottom. 





There’s no danger of staining with Cold Filler. It won't bleed through 
to stain uppers or discolor crepe soles. Special ingredients keep this filler 
virtually stain-free. 

Get a trial supply of Cold Filler from your Armstrong represen- 
tative today or write Armstrong Cork Company, Shoe Products 
Department, 6107 Drury Avenue, Lancaster, Pennsylvania. 





Armstrong’s Cold Bottom Filler 


one of Armstrong’s quality shoe products 





CUSHION CORK® * CORK COMPOSITION + CORK-AND-RUBBER MATERIALS 
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Teen KAHN | Stylescope 


NEW YORK 


More Fashions for “The Fourth Season” 


Here are more true Winter fashions—the type of 
shoes which can open up the fourth season in wom- 
en's shoe making. These have a distinctly different 
flavor than what the American woman is accus- 
tomed to. They depict a new fashion, aimed at a 
season which has never before had special shoes 
designed to meet its needs. They are snug, cover- 
ing more of the foot than traditional Spring and 
Fall models. To gain consumer acceptance, strong 
promotion plans would have to be put into use, for 
they represent a revolutionary change in present 
day footwear. However, the need for true Winter 
shoe fashions is present and with the right kind of 
selling job, such styles would help level out the 
peaks and valleys of American » we production. 
For other designs and an article on Winter shoe 
ashions, see the May 2, 1953, issue of Leather And 
Shoes.) 


1. Smooth, swirling lines featured in this pump with 
asymmetric detailing and collar in contrasting ma- 
terial or color. 


1A. Variation on | with higher front, draped ar- 
rangement around elasticized topline and a pro- 
tection tongue on outside; center vamp of shoe is 
seamed. 


2. Pretty flared end flap comes across instep and 
is caught in slit at outside of shoe. Tiny opening 
on instep, goring under trimming. 


3. Chic asymmetric detailing with sharp angles 
giving futuristic appearance highlight this design 
of dips and peaks. 


4. Open outside shank set off by small knotted 
bow. Topline and side opening meet forming two 
triangular effects at side. 


5. High square front and back, with deep dipping 
sides, draped and caught over instep with narrow 
strap. Draping extends around back of shoes form- 
ing high topline. 


6. Contrasting drapes are caught by buckled strap 
which extends around outside of high quarter. 
Good for two or three textures or colors. 


6A. Variation on 6 featuring smooth bib-like front 
and higher topline than in 6. Quarter arrange- 
ment with strap remains same. 
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MILITARY 
BIDS AND AWARDS 





Insulated Combat Boots 

August 3, 1953—Invitation to 
Bid TAP-30-352-54-1 covering bids 
on 195,000 pairs of insulated rubber 
combat boots. Opening Aug. 3, at 
1:00 p.m, at Armed Services Textile 
and Apparel Agency, New York City. 
Delivery from Dec. 31, 1953-March 
31, 1954. Procurement for the Army. 





ATHLETIC EQUIPMENT 

The Chicago Quartermaster Depot 
has announced awards of contracts 
for leather athletic equipment to 
three manufacturers. 

Kennedy Sporting Goods Mfg. Co., 
Inc., of Utica, N. Y., has received 
contract to supply 11,238 each of 
baseball gloves, first basemen’s mitts 
and softballs on Invitation 53-1189 
B. Total dollar value of the award 
is $33,300.62. 

The Springfield Co. of Ware, 
Mass., will supply 25,480 softballs 


MADE FROM LIVE WOOD 


Italian Stainless Sumac Crystals 


Tanexen Ih, 


»>TON BLVD 











TACCO 
SOLUBLE CLAY 


THERE IS ONLY ONE ‘‘TACCO”’ 


THE AMERICAN COLOR 
& CHEMICAL CO. 

* Sole Distributors to the Leather 
172-176 Purchase Street 





Tel. Li berty 2-0617 





CHICAGO 6, ILLINOIS 


aul Gallagher 
X% Co., Ine. 


CEALERS IN 
DOMESTIC & FOREIGN 


Wickled Sheep Stiins 





ag a 230) OD OE 











WRINGER ing and 
A pares both bark and chrome 


the skiving and splitting machine. 
Quirin Leather Press Co. 








Olean, New York 





TABER 
TANNERY 
PUMP S§& 


.- » have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffalo 3, N. ¥. 
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under Invitation 53-1146 B for a to- 
tal dollar value of $25,352.60. 

Wilson Athletic Goods Mfg. Co., 
Inc., of Chicago, will supply 55,846 
each of baseballs, softballs and bas- 
ketballs under Invitation 53-1189 B. 
Dollar value of the contract is $73,- 
044.83. 


AWARD NAVY OXFORDS 
J. F. McElwain Co. of Nashua, 


N. H., has been awarded contract to 
supply 195,004 pairs of men’s low 
black leather shoes for the Navy. 
The award on Invitation TAP-30-352- 
53-775 was made by the Armed Serv- 
ices Textile and Apparel Procurement 
Agency on McElwain’s low bid of 
$5.33 per pair. Dollar value is 
$1,039,371.32. 


AIR FORCE OXFORDS 


J. F. McElwain Co. of Nashua, N. 
N. H., has been awarded contract to 
manufacture 78,892 pairs of men’s 
black leather oxford dress shoes for 
the Air Force. The award on Invi- 
tation TAP-30-352-53-780 was made 
by the Armed Services Textile and 
Apparel Procurement Agency on 
McElwain’s low bid of $5.04 per pair. 
Total dollar value is $397,615.68. 


HOSPITAL SLIPPERS 


Bay State Novelty Co., Chelsea, 
Mass., was low bidder at the opening 
of TAP-30-352-53-756, 72,000 pr. 
canvas hospital slippers, size 4—FOB 
origin; Bay State offered all at .735 
per pr., all or none, 60 days accept- 
ance, 1% in 30 days. 

There were six other bidders. 


STRAP LEATHER AWARD 


The Atchison Lea. Prod. Co.. 
Atchison, Kansas, awarded contract 
for 400,000 ea., leather straps, 
chrome tanned, russet, 1” x 15” on 
Item 2 of TAP-30-352-53-501. Dol- 
lar value of the award $51,000.00. 
Procurement for U. S. Army. 


LEATHER BELTS 

Graton & Knight, Worcester, Mass., 
was the low bidder on 570 ea. black 
lineman’s leather belts, offering to 
supply all at 9.51 ea.; 60 days accept- 
ance, net. This was part of invitation 
TAP-30-352-53-570 which also called 
for delivery of 470 ea. harness leather 
heavy duty safety-straps. Atlas Safety 
Co., New York City, bid low on these 
straps offering all at $4.77 ea.; 60 
days acceptance; 14 of 1% in 20 
days. There were three other bidders. 
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VACATION SHUTDOWNS KEEP 
LEATHER BUSINESS AT STANDSTILL 


Calf And Kip Prices Are Down Sharply But Buyers 


Hard To 


Seasonal slowdown finds sales 
pace slow. Nothing new expected 
before late July. Price trend un- 
defined. 


Sole Leathers Quiet 

The general vacation shutdown, 
both by shoe and leather manufac- 
turers, has slowed sole leather sales 
to a walk. Few if any buyers around 
and most tanners are closed all or 
part of week. 

No change in price lists. The 9/10 
iron bends are still at 56c and down, 
10 irons and up at 54-53c and below. 
Medium weights, 8/9 irons 66-65c 
and below and down. Under 8 irons 
generally 72-70-68c and below. 


Sole leather tanners in Philadel- 
phia report the situation has changed 
little for the past two weeks. Things 
generally dull with little expected 
until the vacation period is over. No 
change in prices. 


Sole Offal Slow 


Tanners report business as ex- 
pected; very little doing. Steadiness 
of hide market for most part keep 
leather prices at same levels although 
there are not enough sales to define 
any price trend. Good supply of 
leather on hand. 


Find 


Bellies 30c and below generally; 
cow bellies 30, 29, 28c, steer bellies 
29, 28, 27c. Single shoulders mostly 
listed in low 40’s for lights, mid-30’s 
for middleweights. Double rough 
shoulders held at 56c and down for 
lights. Heads and shanks quiet. 


Calf Drags 

Price reductions of 3-5c and up 
to 6c on calf leathers have little effect 
on sales situation. Tanners say most 
shoe manufacturers using calf have 
enough leather on hand for require- 
ments, not interested in more, even 
at new lower levels. Little new busi- 
ness expected before late July. 

For most part, top grade women’s 
weight smooth calf lists at 96-94c and 
below. LM weight, B grade, reported 
by one tanner at 89c and below. In- 
terest, if present, would be well below 
this. Men’s weight better grade 
smooth calf lists at $1.14-$1.12 and 
well down. HM B grades at $1.09 
and below. Calf suede $1.10 and 


below. 


Sheep Unchanged 
No change in this market, say 
Boston tanners. Most are closed 
through week. Garment sheep tan- 
ners find business but others wait 





Prices and Trends of Leather 


KIND OF LEATHER THIS 





CALF (Men’s HM) 


CALF (Women’s) 70-94 


70-1.05 


75-90 
80-96 
55-60 
18-32 
54-62 
51-55 
39-43 
68-72 
27-30 
52-56 


KID (Black Glazed) 

KID SUEDE 

PATENT (Extreme) 
SHEEP (Russet Linings) 
KIPS (Combination) 
EXTREMES (Combination) 
WORK ELK (Corrected) 
SOLE (Light Bends) 


SHOULDERS (Dble. Rgh.) 

SPLITS (Lt. Suede) 

SPLITS (Finished Linings) 

SPLITS (Gussets) 

WELTING (% x %) ooo : 


LIGHT NATIVE COWS 1812-19 


WEEK 


80-1.10 


1952 
HIGH 


85-1.10 
80-1.03 
85-1.10 
75-90 
80-96 
56-60 
18-32 
56-60 
54-56 
38-46 
65-70 
26-27 
50-55 
35-39 
18-22 18-20 24-26 
16-17 16-18 18-20 
8 7% 8 
VY 20 17-1742 174-18 


YEAR 
AGO 


MONTH 
AGO 


85-1.15 
75-99 
75-1.10 
75-90 
80-96 
54-59 
18-32 
58-62 
52-56 
38-42 
68-72 
27-29 
52-56 
33-39 


70-97 
67-85 
80-90 
75-90 
80-95 
38-45 
17-28 
48-56 
46-52 
35-45 
65-70 
25-26 
50-55 
30-38 


All prices quoted are the range on best selection of standard tannages using quality 


rawstock. 
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Armour’s 

ral OF. 4D ls bb 2 
Leathers 


U.S.A 


FIORD 


Sturdy, supple, 
burnished, 
semi-aniline 
finish... 


4omourleatter O 


CHICAGO - BOSTON - NEW YORK 





MOCCASIN 
COWHIDE 


at its colorful best 


Fashionably Soft for comfort. Most 
Adaptable to laced moccasins 
and casuals . . . finest full grain 
you’ve ever seen! 

SHOE SPLITS: Grain finished for 
mellow chrome uppers . . . Retan 
for soles... 

GLOVE SPLITS: Complete price 
range .. .Quality always uni- 
formly high. 


Write for swatches today! 


LOS ANGELES 
TANNING CO. 


4101 Whiteside Street 
Los Angeles 63, California 




















until next week for new orders. It has 
been a good year to date. 
Price lists show russet linings have 
_moved best at 23c and below. Boot 
linings still at 26-25c. Colored vege- 
table linings bring up to 27c for high 
colors, 26c for regular colors. Chrome 
linings 30c and below; some tanners 
ask 3lc. 














OHIO LEATHER CORP. 
Oe OHIO LEATHER CO. INC. 
a park Ave. Rw York it 
ny LEAT. Louls 
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A Fashion Triumph 
in Textured Leather 


The BREZNER DIVISION 


145 South St 
Boston 11, Mass 


Allied Kid Company 
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Garment suede still wanted at 34c 
and down for volume. Best grades 
38c and even 40c. Garment grain 
does best at 30c and down. Top 
grades 34c and below. 


Side Same 


No business to report on this mar- 
ket. Recent activity on hide market 
serves to keep lists nominally un- 
changed although there appears a 
tendency to easiness. If buyers are 
interested, they can gain concessions 
along the line in many selections. 

Combination-tanned extremes still 
listed at 56-55c and below for HM’s. 
Larger spread HM’s 5lc and below. 
Vegetable-tanned extremes 54-50c 
and below. Work shoe retan 45-41c 
and below, work shoe elk 43-39c and 
below. 

Combination-tanned kip sides in 
low 60’s with little interest. Same is 
true of corrected vegetable kips. 


Splits Mark Time 

No change reported in Boston splits 
market with business almost at a 
standstill this week. Buyers conspicu- 
ously absent during vacation period. 
Tanners have little new to report. 

Women’s suede splits hold at 
37-35-33c for LM black. Men’s 42-40- 
38c for black. Colors 2c more. Lining 
splits 22-20-18c. Gussets hold at 16, 
15, 14c for naturals, 17, 16, 15c for 
black. 

Flexible innersole splits hold at 
40-38-35c for H weights, 33-31-28c 
for HM’s, 30-28-25c for M weights. 
HH weights 3c above H weights. 
Naturals bring 37-35-30c. for H 
weights, 27-25-2lc for HM’s and 
24-22-19¢ for M weights. 


Kid Good 

Kid leather tanners of Philadelphia 
report business good despite the time 
of the year. Orders still coming in 
from shoe manufacturers throughout 
the country. Although tanneries are 
shut, there is constant shipping of 
finished leathers tanners had piled up 
in anticipation of this very situation. 

Black suede continues in good de- 
mand with a little interest shown in 
brown.. Little talk about glazed this 
past week. 

Some tanners did find interest in 
crushed, in white and black — but 
most have not found it worth-while 
to offer for sale. Linings excellent. 
Sheep prices have gone so high that 
it is no lenger any competition and 
shoe manufacturers have found that 
they could use kid for the same price 
or even less than sheep. Since kid 
is preferred and price was no longer 
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in the way, the demand is good. 
Most tanners report prices quite firm. 

No reports on rawskins—tanners 
are closed and little buying is done 
right now. 


Average Kid Leather Prices 


Suede 32c-96c 
Linings 25c-55c 
Crushed 35c-75c 
Glazed 25c-$1.00 
Slipper 25c-60c 
Satin Mats 69c-98c 


Belting Drags 


Belting leather tanners of Philadel- 
phia report that right now that prac- 
tically everyone is closed. 

Curriers also “on vacation,” and 
reported a very limited activity. They 
have done no buying, which partly 
accounts for the slowness in the 
rough belting. Tanners have suffi- 
cient stock on hand to ship out and 
fill the orders,that do come in for 
immediate delivery. No change in 
prices. 


AVERAGE CURRIED LEATHER PRICES 


Curried Belting Best Selec. No. No. 3 

Butt Bends ..... 1.30-1.35 1.25-1.31 1.13-1.27 
Centers 12” ..... 1.61-1.64 1.51-1.55 1.39-1.45 
Centers 24”-28” .. 1.56-1.58 1.49-1.52 1.40-1.53 
Centers 30” ..... 1.47-1.52 1.41-1.47 1.31-1.43 
Wide Sides ...... 1.21-1.25 1.15-1.21 1.05-1.14 
Narrow Sides .... 1.15-1.17 1.10-1.13 1.00-1.07 


Premiums to be added: Ex Light, plus 5c-10c; 
Light, plus 7c; Heavy, minus 5c-10c; Ex- 
Heavy, minus 5c. 


Glove Leathers Slow 


Things quiet this week due to 
wholesale shutdowns for the vacation 
period. All of the tanneries and most 
of the glove shops are affected. 

Glove manufacturers agree that 
business is following the same pattern 
this year as last. Stores slow to buy 
and the usual last minute rush of or- 
ders is expected. It makes for a short 
season. 

Demand for low priced leather 
seemed to speed up. Iranians in both 
Heavy and Light weights in demand. 
Prices steady at 26c, 22c and 18c. 
Pigtexing lc extra. Suedes at 38c 
and 32c picking up. The cheaper 
grades of cabrettas selling fairly well, 
40c seems to be the top the trade 
wants to pay. 

Garment leather still accounts for 
a large percentage of tannery output. 


Garment Leathers Not As Active 


Although some additional business 
in garment leathers, market rather 
quiet compared to activity in previous 
weeks. Dullness was attributed more 
or less to the July 4th holiday, vaca- 
tions, etc. 
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A good demand has continued but, 
in many instances, business restricted 
because of limited available supplies. 
Many tanners still have considerable 
backlogs of orders to work on. 

In sheepskin garment leather, 
suede the most active in demand and 
market seems to be holding at aver- 
age prices of 32-34c for volume busi- 
ness, up to 36-38c for top grades 
and choice tannages quoted as high 
as 40c and down. 

Grain finish brings 34c and down 
for top grades while average price 
basis continues around 30c. 

Good tannages of horsehide gar- 
ment leather in rather tight supply 
at 44c and down. 


Work Glove Sold Ahead 


Sizable bookings of orders in 
recent weeks have put several large 
producers of top quality finished 
splits in a well sold up position at 
the going prices. 

LM weight work glove leather of 
No. 1 grade held firmly at 17c, No. 2 
grade at l6c and No. 3 grade at 15c. 
M weight listed at 18c, 17c and 16c 
for the three respective grades. 

While there has been talk of a 
cent higher being asked by some 
sellers, buyers have been reluctant 
to pay more, claiming that it is diffi- 
cult to raise prices on work gloves. 


Bag, Case & Strap Slow 


Because many firms in the indus- 
try have curtailed operations or have 
been closed down for annual vaca- 
tions, repairs, overhauling, etc., new 
business has been at a rather slow 
pace in bag, case and strap leathers. 
Some inquiries for various odd lots 
reported but sales © comparatively 
small and sometimes restricted when 
buyers and sellers differed in their 
ideas of value. 

Case leather considered unchanged 
around 41-42c for 2-244 ounce, 44- 
45c for 3-3% ounce. Strap leather 
held steady, Grade A quoted at 53c 
for 4/5 ounce, 55c for 5/6 ounce, 
57c for 6/7 ounce, 59c for 7/8 ounce, 
6le for 8/9 ounce, 64c for 9/10 
ounce and 67c for 10/11 ounce. 

Discounts of 3c for Grade B and 
5c for Grade C from the above prices 
generally prevailed, for russet finish. 
Glazed finish brings a premium of 
2c and colors command 3c more. 


Tanning Oils Firm 


Tanning Oils continue firm and 
unchanged. Raw oils held steady 
despite prior tendency to advance. 
No changes in Tanning materials and 
extracts. 
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Raw Tanning Materials 


Divi Divi, Dom., 48% basis shp’t, bag.. .$72.00 
Wattle bark, ton ....‘‘Fair Average’’ $100.00 
“*Merchantable’’ $ 97.50 
$120.00 

SESE EE raves heeae's Cee 
Bombay ..........§46.00 
TY Tite eee 


$50.00 
. -$65.00 


Sumac, 28% leaf 
Ground ...... 


Myrobalans, J. 1's 
Rested .eccccveds 
Genuines 
Crushed 42-44% 


Valonia Cups, 30-32% $61.00 
Valonia Beards, 40-42% guaranteed . .. .$81.00 
Mangrove Bark, 30% So. Am. ... .$58.00-59.00 
Mangrove Bark, 38% E. African ......$76.00 


guaranteed .... 


Tanning Extracts* 


Chestnut Extract, Liquid (basis 
25% tannin), f.o.b, plant 
TORE, COIS s.i.0'cc thse Hod eked 
Barrels, c.1. 
Barrels, 1.c.1. eit ‘ 
Chestnut Extract, Seadenes ‘Catia: 
60% tannin), f.0o.b. _— 
Bags, c.1. Pr ae 
Bags, 1.c.1. “yt 
Cutch, solid Borneo, 55% tennta 
Hemlock Extract, 25% tannin, tk. cars 
f.o.b. works 
bbis. c.1. 
Oak bark extract, 25% tannin, 
bbls. 6%-6%, tks. 
Quebracho Extract: 
Solid, ord., basis 63% tannin, c.l. .11 31/64 
Solid clar., basis 64% tannin, c.l. .12 3/16 
Wattle extract, solid, c.l., East African 
ORT CREE. Reid so Ndiee ss oecenes sO 
Wattle extract, solid, —e "south African 
60% tannin 
Powdered super spruce, bags, c.1. 
05%; Le.l. 


Spruce extract, tks., f.0.b. wks. 


< J. L.&S.> 


LEATHERS 


NEWARK,N.J 


Myrobalan extract, solid, 55% tannin. . 

Myrobalan extract, powdered, 60% tan- 
nin 

Vaionia extract, powdered, 63% tannin 

Quebracho Extract, Powdered, Swedish 
Spray dried, 76-78% tannin 

Wattle Extract, Powdered, Swedish, 
73% tannin 

Powdered Spruce, spray dried, Swedish 

Myrobalan, Swedish, Powdered 68-70% 

Oakwood, Swedish, solid, 60-62% ... 

Oakwood, Swedish, powdered, 64- 66% 

Larchbark, Swedish, solid, 54-56% 

Larchbark, powdered, Swedish spray- 
Gren, BS-GOW one 66. vc bt- 00 bs dns ceves 


Tanners’ Oils 


Cod Oil, Nfid., loose basis, gal. ~.95 

Cod, sulphonated, pure 25% moisture ‘13-, 

Cod, sulphonated, 25% added mineral 

Cod, onpnegee. ann added mineral 

Castor oil, No. P. drs. L.e.1. 

Sulphonated on a 75% ... 

Linseed oil, tks., f.0.b. Minn. oa 
BHO ls ek coed cher dam eth ean wits 

Neatsfoot, 

Neatsfoot, 

Neatsfoot, 
l.c.1. 

Neatsfoot, sulphonated, 75% 

Olive, denatured, drs. gal. 

Weterinns BESOIOU: «cock gets ct daeeneens 

Artificial Moellon, 25% moisture 

Chamois Moellon, 25% moisture .. 

Common degras 

Neutral degras 

Sulphonated Tallow, 75% 

Sulphonated Tallow, 50% 

Sponging compound 

Split Oil 

Sulphonated sperm, 25% moisture .. 

Petroleum Oils, 200 seconds visc., tks., 


prime drums, ¢.l. ..... 


.0. 
Petroleum Oils, 150 seconds. visc., ° ‘Tks., 
b. 


f.o. 
Petroleum Oils, 100 seconds Visc., tks., 


REG. TRADE MARK 


Complete Line of 


BRUSHED LEATHERS 


IN ALL POPULAR SHADES 





experience 


dictates 
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ACID FAT LIQUORS 
SULPHONATED OILS 
EMULSIFIED OILS 


SULPHONATED 
TALLOW 


FLEXOLE 


CHEMICAL 
SPECIALTIES 


“Always Reliable” 


. 


LEATEX CHEMICAL COMPANY 


F)2 N. HANCOCK STPHILADELPHIA PA 





LIQUID 
POWDER 


WATTLE : 
CHESTNUT 





TANNERS EXTRACTS 


IMPORTERS AND 
MANUFACTURERS 


STANDARD 
DYEWOOD 
COMPANY, INC. 


40 LOCUST STREET 
MEDFORD, MASSACHUSETTS 








PACKER HIDE TRADING ACTIVE 
AT MOSTLY STEADY PRICES 


Other Selections Not As Active With Kips Prices 
Generally Easing 


Packer Hides Active 


Trading involving sizable quanti- 
ties of big packer hides resumed early 
this week at mostly steady prices. 
Considerable business in branded 
steers despite the fact that some buy- 
ers on Monday had bid a half cent 
under the market. On Tuesday, 
however, enough interest developed 
in these selections so that packers 
were able to make sales at unchanged 
prices. 

One big packer sold 2,200 butt 
branded steers at 13c and 7,000 Colo- 
rado steers at 12c. Another big 
packer went along, selling 2,000 
Colorados at 12c. Additional busi- 
ness enabled the packers to maintain 
a comfortably sold up position. 

In other trading this week, two big 
packers sold about 5,000 River and 
Chicago heavy native steers at 15c, 
and one sold 800 from St. Paul, also 
at 15c. This basis had been estab- 
lished late in the preceding week 
when it became apparent that buyers 
were unwilling to pay the half cent 


premium or 154c for Chicago pro- 
ductions previously paid. Produc- 
tion is now seasonally running to 
lighter hides and packers now find 
more light native steers and light 
cows coming forward. 

Offerings of light native steers at 
17'4c early this week had no takers, 
some buyers bidding as low as 16%c. 
Light native cows offered at 19c for 
St. Paul and river points and 19%4c 
for Chicago productions also met 
with buyer resistance as some outlets 
indicated ideas at least a half cent 
less. Last week’s decline in branded 
cows caused many buyers to reduce 
ideas on heavy cows. 


Independents Steady 


Steady sales in past several weeks 
have kept most large midwestern in- 
dependent packers well sold up and 
even ahead into the kill. 

While one large Iowa packer ob- 
tained steady price of 2lc for one 
car of ex. light native steers, another 





HIDE FUTURES 


COMMODITY EXCHANGE, INC., FUTURES MARKET 











Close Close High Low Net 

July 9 July 2 For Week For Week Change 
yo SD ETTORE ROU ERR. ° CUSEAEIERE 17.30B 17.10B 17.55 17.03 +20 
MONON ooo oases sckcavssostvectineaciivensss 16.68B 16.55T 16.81 16.38 +13 
NOG eos cia ceked sino ehpgenieevviecs 16.02T 15.85B 16.15 15.75 +17 
Fn | Reape Sect aeaemennerennae -/U emmaes 15.60B 15.45B 15.72 + 15.40 +15 
ae Se 15.30T  15.10B 15.25 15.10 +20 
NOOR 5 ooo. eae 15.00B 14.85B 15.10 15.00 +15 

Total Sales: 181 lots 

Present Week Ago Month Ago Year Ago 

Heavy native steers ........ 15 15 -15¥% 16 -16% 144% 
Light native steers .......... 17 -17% 171-18 19 18 
Ex. light native steers .... 20% 21 22 20 
Heavy native cows ....... 17 -18'%2 1744-18 18 -19 16 -16% 
Light native cows ......... 184-191 19-19% 20 17-17% 
Heavy Texas steers ........ 13 13 14% 13 
Butt branded steers ...... 13 13 Ree 13 
Light Texas steers ....... 15% 15% 16% 16% 
Ex. light Texas steers .. 18% 18, 19¥, 18N 
Colorado steers .............. 12 12 134% 12 
Branded cows ............ uo 154-16 1514-16 17-17% 1414-15 
Native Bulls 2.0.0... 10 -10% 10% 12 92-10 
Branded Bulls... . 9 ~- 91% 9, 11 813-9 
Packer calfskins ............ 50-57% 50 -57%3 55-65 321%-45 
Packer kipskins .............. 30 +35 31-36 35-42 30 -36 


NOTE: Price ceilings have now been completely ended by the government. All 
remaining goods and services have been removed from price controls. All regulations 
winding up controls require that applicable records be held until April 30, 1955. 
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Iowa packer accepted 20%c for one 
lot of 900, in trading effected since 
the previous review. A Minnesota 
packer sold a car of heavy native 
steers late last week at 15c which 
seemed best price obtainable for all 
points. 

New York market quiet following 
sales of a car each of butt branded 
steers at 13%c and Colorados at 
12%4c. Buyers later named lower 
ideas. 


Small Packers Easier 


An easy undertone prevailed in 
small packer market, particularly 
southwestern light hides which have 
been more freely offered during the 
past couple of weeks. Based on late 
sales, Texas 40-42 lb. avg. small pack- 
ers quoted at 17-1714c and 44-45 lb. 
avg. at 16-1614c while some mid- 
western 42 lb. avg. hides sold at l6c 
and 48 lb. avg. at 1514c flat fob, ship- 
ping points. Although a half cent 
higher was talked in some quarters, 
midwestern 50-52 lb. avg. small pack- 
ers difficult to sell at better than 15c 
selected fob. 

Heavier averages slow to sell be- 
cause of spotty demand and low price 
views named by buyers. Market for 
54-56 lb. avg. considered nomiially 
14-1444c and 58 lb. avg. hides at 
131%4-14c_ selected fob. shipping 


points. 


Country Hides Limited 


‘Demand has been limited, buyers 
awaiting developments in surround- 
ing markets. Meanwhile, country 
sellers not pressing for new business. 
As a result, very little trading and 
market has remained nominally un- 
changed — 50-52 lb. avg. locker- 
butcher hides at 1214c, mixed lots of 
allweights around 12c and 48-50 lb. 
avg. renderers 111/-12c flat tr’d. fob. 
Country bulls 714-8c, glue hides 
101%4-lle nominal for carload lots, 
fob. shipping points. 


Kip Eases 


In the absence of new offerings, big 
packer calf market remained nomi- 
nally unchanged at latest trading 
levels. As previously reported, heavy 
calf sold at 57¥c for St. Paul, 56c for 
Chicago and 52!4c for St. Louis, 
while St. Louis-Milwaukee heavy and 
light calf brought 52%-50c and St. 
Paul light calf 50c. 

Packers reported willing to accept 
a cent lower basis on kip and over- 
weights or 35c and 30c for northern 
and 34c and 29c for southerns. Small 
packer kip eased on sales of Texas 
and midwestern productions down to 


25e. 
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There’s Nothing To It! 


Thanks to our brand new bulletin on Hides, anyone 
who receives or delivers hides can now convert fu- 
tures prices to cash—or vice versa—in a matter of 
moments. 


All you need is the table on page 3 of our bulletin 
plus the formulas you'll find on page 2. 


We’ve spent a fair amount of time and effort 
developing these formulas—but we think you'll agree 
that they’re worth it. 


Your copy of the bulletin? 
That’s easy. Just ask for our June Hide bulletin. 


No charge, of course, simply address — 


Merrit Lyncu, 


Pierce, Fenner « Berane 
70 PINE STREET NEW YORK 5, N. Y. 


Offices in 104 Cities 





for producing... 


@ BETTER LEATHERS 
Y MORE ECONOMICALLY 


EXTRACTS 
PANCREATIC BATES °® FILLERS 
SOLE LEATHER FINISHES 
TANNER’S SUGAR e TANNER’S LIME 


CHEMICALS 


v 
We invite your inquiries and permission to 
prove better yields with LINCO PRODUCTS 


L.H. LINCOLN & SON, INC. 


_ COUDERSPORT, PENNA. 
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ARKO FAT LIQUOR LM:- 


Especially made for horsehide, cow sides glove and gar- 
ment leather. Excellent for goatskin glove and garment. 


ARKO FAT LIQUOR LC:- 


A superior oil for deer, pig, cape and cabretta glove 
leather. 


ARKO FAT LIQUOR CB:- 


Processed sulfonated cod oil for vegetable leathers. 


ARKO FAT LIQUOR D:- 


For very fine suede leathers where dryness, nousish- 
ment and stretch are required. 


ARKO 
FAT LIQUORS 
FORMULATED 
FOR PERFECT 
TAKE-UP AND 
NOURISHMENT 


INC. 


INFORMATION, 
INFORMATION rkansas (0. 
DEMONSTRATION NEWARK, NEW JERSEY 
UPON REQUEST 


Manutocturers of industrial Chemicals for ever S0Yeers Ine 
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Small packer allweight calf con- 
sidered nominal at 4214-45c, the out- 
side price jast paid, and some buyers 
later only bidding 40c. 

Country skins unchanged at 23- 
24c for calf and 20-2lc for kip in 
carload lots, inside prices considered 
nearer market. Big packer regular 
slunks nominal at $2.30, large hair- 
less at 80c. 


Horsehides Steady 


Based on latest reported sales, 
horsehides were quoted at $12.50- 
13.00 untrimmed and $11.50-12.00 
trimmed fob. shipping points for 
northern slaughterer productions. 
Buyers were not particularly aggres- 
sive this week but due to limited 
available supplies the market held 
steady to firm. 

Cut stock unchanged, northern 
fronts quotable in a range of $8.50- 
9.00, and 22” up butts at $4.00-4.35, 


outside prices for choice selected lots. 


Sheep Pelts Firmer 


Big packer shearlings firmer; lat- 
est reported sales of No. 1s at $2.10- 
2.50, No. 2s at $1.70-1.80 and No. 
3s $1.10-1.15, as to sellers and qual- 
ity of lots involved. Small lots of 
clips bringing $2.85. 

Sales of July lamb pelts by mid- 
western packers awaited. Last busi- 
ness in June productions in the range 
of $3.20-3.30 per cwt., liveweight 
basis. 

Southern lambs last reported sold 
at $3.00-3.05 by eastern packers. Full 
wool dry pelts bring 29-30c fob.; 
some sellers still ask more. Pickled 
skins firm at $17.50-18.00 per dozen 


for summer quality clear lambs. 


Dry Sheepskins Limited 


Business still limited as tanners 
showing very little interest at prices 
below asking levels. Very few offer- 
ings of Brazil cabrettas. 

Other varieties of hair continue 
slow and nominal in absence of sales 
and offerings. About 12,000 Mocha 
whiteheads, 180-lbs., sold for ship- 
ment, at $7.00 per dozen c&f. 

Wool sheep markets firm at origin 
as European buyers as well as local 
operators continue active. Mazamat 
(France) bought several hundred 
bales of Montevideo pulling skins, 
70% three quarter to full wool and 
30% half to three quarter wool, other- 
wise usual assortment at 98c per kilo 
fob. 

At the Australian auctions, Mel- 
bourne reported market generally un- 
changed except 58s and up, which 
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sold at par to one pence dearer with 
17,000 skins offered. At Sydney, mar- 
ket was generally firm with 42,000 
skins offered. 


Pickled Skins Fair 


Cables from New Zealand state that 
Europe recently bought some North 
Island sheep at 132 shillings 6 pence 
with sellers asking 135 shillings on 
further small offerings. Some trading 
in lambs with 500 dozen “Canter- 
bury” going at 92 shillings 3 pence 
and 2,000 dozen with price reserved. 
A bid of 97 shillings 10 pence re- 
fused for “HBMC” with 100 shillings 
asked. “AFFCo” lambs offered at 
108 shillings. 

Cables from the Argentine noted 
offerings of frigorifico type sheep at 
$17.50 for primes, $14.50 for seconds 
and lambs at $15.50 for primes and 
$12.50 for seconds. Asking $13 for 
“Kivircik” Turkish sheep and $12 
for lambs while $18 asked for “Karah- 
man” sheep. 

Domestic market firmer with last 
confirmed sales at $18.25 per dozen. 
Iranian pickled sheep on spot selling 
at $13-13.50 per dozen. 


Reptiles Varied 


Principal activity this past week in 
wet salted Agra back cut lizards with 
some fair sized sales but prices varied. 

One lot sold at 22c for 8 inches up, 
averaging 9 inches, 29c for 9 inches 
up, averaging 10 inches and 36c for 
10 inches up, averaging 11 inches, all 
80/20 assortment and July-August 
shipment. 

Some shippers now asking 22-30- 
38c for the three sizes and 32-39c 
for the larger sizes and shippers have 
been refusing bids at slightly less, 
especially on buyers’ request of a 
guarantee as to percentage of full 
tails and necks. 

Wet salted ramgodies, 10 inches 
up, averaging 14/15 inches, 70/30, 
offered at 134%c. Alum tanned water 
snakes, 3 inches up, averaging 314 
inches, 70/30, offered at llc. No 
particular change in Brazils as offers 
small and usually held above bnyers’ 
views. Bids of $1.40 for Malayen 
ring lizards, 25 centimeters and up, 
averaging 30 centimeters, 50/50 as- 
sortment. 


Deerskins Firmer 


Shippers of Brazil “jacks” have 
firmed up in their ideas and are ask- 
ing 60c fob., basis importers, and 
then not making many offers. Last 
confirmed sales at 56c fob. 
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Pigskins Spotty 


Occasional sales of spot skins but 
buyers not interested for shipment. 


Some Manaos black peccaries on 
spot sold at $1.55, basis manufactur- 
ers, as to lots. Some Para grey pec- 
caries sold at $1.80, basis manufac- 
turers. Shippers firm on Peruvians 
and asking the equivalent of $2.00 
for greys and $1.50 for blacks, basis 
importers. 

Chaco carpinchos slow as shippers 
holding to last prices and buyers have 
reduced their ideas. 


hae 


ae 
& 


Goatskins Slow 

Business slow during industry va- 
cation period although a little ‘busi- 
ness here and there. Prices off from 
recent weeks but firm at new levels. 

Last sales dry salted Delhi Amrit- 
sars group 4 at $8.75 per dozen e&f. 
Wet salted brought $9.00 for selec- 
tions with 10% smalls and up to 
$9.75 for no smalls. Some Bombay 
Deccans brought $8.25 for 850 lb. 
skins. 

Mochas off slightly. Genuine Bat- 
tis 40/50/10, 115 lbs., last sold at 
25c off or at $11.75. Batti types last 
moved at $10.50. 


: You'll Produce a Distinctive Leather 


_ IN THE BETTER GRADES OF SIDES, KIP, CALF 
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® Paul H. Mason has joined John 
Flautt Shoe Co., Inc., of Lynn, Mass., 
as assistant to John Flautt in manu- 
facturing and management; Ralph 
Russell has been appointed vice presi- 
dent in charge of office and produc- 
tion schedules and will help Mr. Flautt 


in sales, credit and management; and 
Joseph Polo has been appointed su- 
perintendent. Mason was formerly 
president of Compo Shoe Machinery 
Corp. He has been in retirement since 
1951. Russell has been with the Flautt 
firm since its founding in 1947. Polo 
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has had considerable experience in the 
shoe industry, serving formerly with 
Foot Delight Shoe Co., Inc., and other 
firms. 


® Larry Donovan, formerly of the 
Boston office of J. Greenebaum Tan- 
ning Co., has opened offices at 210 
South St. in Boston where he is han- 
dling lines of Graton & Knight Co. 
and Clifton Leather Co. in New Eng- 
land. Graton & Knight manufactures 
industrial and sporting equipment 
leathers while Clifton produces side 
leathers at its Peabody, Mass., plant. 


@ Joseph L. Brindisi, with North 
& Judd Mfg. Co. of New Britain, 
Conn., since 1949, has been appointed 
resident manager at the new Buffalo, 





N. Y., office opened July 1. Brindisi 
will cover the area from Buffalo east 
to Little Falls, N. Y., north to Peter- 
boro, Ont., west to Ohio, and south- 
west Virginia including Pennsylvania 





east to Harrisburg. Warren E. 
Kingsbury, with the firm since 1941 
with the exception of a term in the 
Army during World War II, will sup- 
plement the New England sales force. 
He will cover Connecticut, western 
Massachusetts and Vermont, working 


out of the home office in New Britain, 


Conn. 
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@ All officers and directors of H. J. 
Justin and Sons, Inc., Fort Worth, 
Tex., manufacturer of cowboy boots 
and shoes, were re-elected on July 3. 
President is John Justin, Jr.; vice 
president is R. S. Lemon; secretary, 
Joe Justin; and treasurer, W. H. 
Agee. Directors include all officers 
except Agee, J. S. Justin, Sr., who 
is chairman of the board, and Mrs. 
W. E. Justin. The firm, founded in 
1879 at Spanish Fort, Tex., by H. J. 
Justin, grandfather of the current 
president, is entering its 75th year and 
is one of the nation’s largest manufac- 
turers of quality cowboy boots and 
the Southwest’s only shoe manufac- 
turer. 


®@ Joseph Lanigan, former manager 
of J. Greenebaum Tanning Co.’s Bos- 
ton office, who recently opened offices 
at 107 South St., has taken on the line 
of the Mercersburg tannery division of 
Loewengart & Co., tanner of lining 
and flexible innersole splits, lining 
goats and pigskins. Lanigan will cover 
the New England territory. 


® Latest to join the ranks of retire- 
ment is George T. Bicknell, 76-year- 
old sole leather buyer and purchasing 
agent for French, Shriner & Urner 
Mfg. Co. of Boston. Bicknell has 
been associated with French, Shriner 
for the past 39 years and is widely 
known throughout the New England 
trade. 


© McLeod Stephens, vice president 
of Johnson, Stephens & Shinkle Shoe 
Co., St. Louis, has been elected execu- 
tive vice president of the firm. 


Deaths 





Eugene S. Greensfelder 


... 73, leather official, died July 1 in 
Chicago, Ill., after a week’s illness. 
One of the better-known tanning ex- 
ecutives in the Midwest, he was a vice 
president of Gutmann & Co., Chicago 
tanning firm with which he was asso- 
ciated for more than 50 years. Sur- 
viving are his wife, Hortense; and 
two sisters, Mrs. Rosa Laemmle and 
Mrs. Else Stern, 


Bert F. Glass 


. 63, shoe supplies salesman, died 
July 4 in Mount Auburn Hospital, 
Cambridge, Mass., after a short illness. 
For many years a director of American 
Stay Co. of Malden, Mass., he was well 
known in the New England shoe in- 
dustry, particularly in the Boston, 
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North Shore, New Hampshire and 
Maine territories. He had serviced 
plants in these areas for the past 30 
years. Glass was a member of the 
Beaver Ledge A.F. and A.M. in Bel- 
mont and was active in fraternal af- 
fairs. He leaves his wife, four sons, 
Dr. Robert L., Donald H., Richard 
W. and Alan H.; his father, a brother 
and two sisters. 


Kennard C. Goldsmith 
. 63, shoe executive, died recently 
of heart disease at Jewish Hospital in 
St. Louis, Mo. A veteran of the shoe 


manufacturing industry, Goldsmith 
was former vice president of the now- 
defunct Milius Shoe Co., women’s shoe 
manufacturer in St. Louis. He leaves 
his wife, Eva, and his mother, Mrs. 
Tina Goldsmith. 


Jacob Arronson 


.. . footwear executive, died recently. 
He was executive vice president of 
Servus Rubber Co., manufacturer of 
canvas and_ rubber-soled footwear, 
with headquarters in Rock Island, IIl., 
and sales offices in New York City. 
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Markem Methods are engineered to 
solve specific marking problems. The 
proper combination of 4 Markem mark- 
ing machine, Markem type and Markem 
ink is matched to the individual require- 
ments. Not only are the properties of 
the surface itself considered, but also 
local conditions of temperature and 
humidity together with your own han- 
dling techniques during production, 
storage and packaging. That is why it is 
so important that the Markem Method 
be followed completely. 


When you have a marking problem, ask 
Markem about it. Send a sample of the 
item to be marked and details of your 
needs. Markem engineers have worked 
out practical solutions for many manu- 
facturers. MarkeM Machine Company, 
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News Quicks 


About people and happenings coast to coast 





Massachusetts 


® Marble-Nye Co. of Worcester has 
been sold to Hooker Electrochemi- 
cal Co. of Niagara Falls, N. Y. R. L. 
Murray, Hooker president, reports 
transfer of ownership became effective 
July 1 with the New England firm 
continuing to operate under the name 
of Marble-Nye Co., wholly-owned 


subsidiary of Hooker. No change in 
sales organiation or policy is contem- 
plated. George J. Bruyn, formerly 
administrative assistant to the vice 
president and general sales manager of 
Hooker, will be vice president and 
manager of Marble-Nye. The com- 
pany has been manufacturers’ agent 
for a complete line of chemicals for 
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the leather, textile and other indus- 
tries. 


® Vice president Albert Vinal and 
Superintendent John T. Heald of 
Stetson Shoe Co. in South Wey- 
mouth presented service pins to Stet- 
son employes at the annual presenta- 
tion held last week. George Ronan 
was recipient of a 45-year pin while 
others received pins for 10 years or 
more service. Buffet luncheon was 
served after the presentations. 


© Rozelle Shoe Corp., Lawrence 
manufacturer of children’s shoes, must 
offer re-employment to six employes 
discharged in Feb., 1951, under a de- 
cision rendered by the United States 
Court of Appeals. The decree en- 
forces an order of July 14, 1952, by 
the National Labor Relations Board, 
ordering the company to reinstate the 
workers if they desire and to reimburse 
them for any wage losses suffered since 
their discharge. Earnings in other 
jobs since their discharge are to be de- 
ducted from amounts due. The orig- 
inal Labor Board finding stated that 
the six employes had been discharged 
discriminately for union activity. 


® Ledbury-Hatch Leather Co., 
Boston jobber and exporter of upper 
leathers, will move on or about Aug. 
1 from 145 South St. to new quarters 
at 37 Grand St. in Canton. 


© Restraining order in bill of equity 
brought by Morris Feldstein & Son, 
Inc., Boston leather firm, against 
Levine Bros. Leather Co. and Wal- 
Mac Shoe Co., Inc., of Brockton, has 
been dissolved by Superior Court 
Judge Frank J. Donahue in Boston. 
Paul and Bernard Levine are principals 
of both firms. Feldstein is seeking 
payment of $3,494 for goods allegedly 
sold the Levine firms. 


® Schedules filed in bankruptcy case 
of Fenway Shoe Corp. of 33 Sim- 
mons St., Roxbury, list assets and lia- 
bilities as uncertain. Unsecured claims 
total $49,760. 


Missouri 


© A new expansion program for 
Brown Shoe Co.’s wood heel plant in 
Potosi has been announced by A. C. 
Bushart, general superintendent of the 
firm. Work is being started on a 30’ 
by 60’ addition to the present factory 
building. Another 60’ by 80’ addi- 
tion will be started shortly. Another 
25-40 workers will be hired when 
work is completed. The plant pres- 
ently employs 164 workers. 
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Mutual Bichromates have maintained their 
position as quality standards in the tanning in- 
dustry since the fundamental principles of 
chrome tanning were discovered about one 
hundred years ago. 

For tanners who prefer the convenience of a 
prepared one-bath tan we supply Koreon, but, 


for those who make their own tan, Mutual 
Sodium Bichromate—granular or solution—has 
an especial appeal. - 

Whether you use a prepared one-bath tan or 
make your own liquor it will pay you to come 
to Mutual—long regarded as “headquarters” 
for chromium chemicals of the highest quality. 


MUTUAL CHEMICAL COMPANY OF AMERICA 


270 Madison Avenue, New York 16, N. Y. 
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It is highly recommended that Maratan be 
used as a pretan for vegetable tanned leathers. 
Maratan conditions hide for rapid and nearly 
complete absorption of vegetable tans. Concen- 
trated solutions of vegetable tans can be used 
on Maratan conditioned hides without obtaining 
drawn grain. Maratan itself is taken up quickly 
and uniformly and can be used in concentrated 
solutions without distortion of grain structure. 










Here’s your copy of 
Bulletin No. 116. 
Write for it today! 


Maratan is used to supply up to a 25 or 30 degree of tannage. 
Higher tannages are obtained by using vegetable tans in conjunc- 
tion with Maratan. The suggested percentages of tannin to be 
supplied by Maratan and by vegetable tans for various types of 
leather are given below (based on supplying a 25 degree of tan- 
nage with Maratan) : 
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MARATHON CORPORATION 


WISCONSIN 


New Hampshire 


© The new split tannery of Allied 
Kid Co.’s Brezner division now be- 
ing finished at Penacook is expected 
to begin operations shortly, according 
to company officials. The department 
is being moved from the main plant 
where production will be concentrated 
on side leathers. 





® First steps to build a new factory 
for Pittsfield Shoe Co. in Pittsfield, 
N. H., have been announced by the 
Planning and Development Commis- 
sion and Pittsfield Industries, Inc. The 
firm has been operating in Pittsfield 
since 1948 and is now in need of more 
efficient production facilities. 


® Franklin Footwear, Inc., new 
operating subsidiary of Le Danne Foot- 
wear, began production last week at 
the old Sulloway Mills in Franklin. 
The factory is making popular priced 
women’s shoes and currently employs 
50 workers under the direction of Dan 
Bourdett. It has some 22,000 square 
feet of floor space under lease on two 
floors of the Sulloway Mills. 


New York 


® Leonard I. Freedman of Leonard 
Freedman & Sons, New York tanner, 
reports he has added an antique leather 
cigar case from England to his famed 
collection of leather antiques. The 
cigar case is in an excellent state of 
preservation despite the fact that the 
year “1781” is hand-tooled into the 
face of the leather. 


® Foremost Products, New York 
manufacturer of women’s slippers, has 
filed voluntary petition in bankruptcy. 
Liabilities are listed at $20,317 with 
assets of $9,921. Business was for- 
merly operated by a firm composed of 
Seymour F. and Herbert Manis. 


® Assets of Step-Lite Footwear, 
Inc., Richmond Hill, New York, 
manufacturer of footwear, have been 
sold at public auction, it is reported. 


® Chapter XI petition without sched- 
ules has been filed in U. S. District 
Court at Utica by Eastern Footwear 
Corp., of Dolgeville, Cal’s by Cal- 
derazzo, Inc., and Newport Foot- 
wear Corp., -of Newport, N. Y. 
Tentative figures for all three firms 
show liabilities at $700,281 and assets 
at $478,787. The petition offers pay- 
ment in full to all creditors. Those 
with less than $100 in claims will be 
paid in full immediately while others 
receiving full payment “if petitioner 
is given sufhcient time to carry on its 
business.” 


July 11, 1953 


@ The New York Superintendents’ 
and Foremen’s Association has 
scheduled a lecture and film presenta- 
tion for its Sept. 18 meeting at the 
Brooklyn Clubhouse. The talk will 
be entitled ‘An Educational Program 
for the Shoe and Apparel Industries.” 
The film, produced by the U. S. In- 
formation Service, is called ‘The 
Needle Trades School.” According to 
Lawrence Engel, chairman of the or- 
ganization’s Education Committee, a 
question and answer period will fol- 
low the presentation of talk and film. 


@ “They Keep Us Walking” is the 
name of an article appearing in the 
July issue of Coronet Magazine. In it, 
author John Pfeiffer discusses feet and 
their mechanical functions. 


®@ The heaviest advertising campaign 
in the history of Kiwi Polish Co. has 
been announced by N. W. Ayer & 
Son, Inc., the firm’s advertising 
agency. The campaign will utilize 
two national magazines and 117 news- 
papers and newspaper supplements 
throughout the U. S. Space will also 
be taken in the trade press. 


® Gerry Nufoam Shoe Corp. of 
The Bronx, manufacturer of foam rub- 
ber slippers, has filed a voluntary peti- 
tion in bankruptcy in New York 
Southern District Court. The peti- 
tion lists liabilities at $89,171 and as- 
sets of $22,954. The company, acting 
under Chapter XI of the Chandler 
Act, proposes to pay its debts in full 
with 15 percent payable in cash and 
the balance due in monthly instal- 
ments of five percent each. Gerry 
Nufoam is an affiliate of E-Z Thread 
Co., Inc., also in process of bank- 
ruptcy. 


® Fall showing last week of the New 
York Shoe Wholesaler’s Association 
was poorly attended with business re- 
ported as at a minimum. Stifling heat 
was cited as keeping attendance at a 
minimum. 


© The men’s shoe department of 
Franklin Simon, Fifth Ave., New 
York City department store, now op- 
erated by Commonwealth Shoe and 
Leather Co. of Whitman, Mass., will 
be taken over by the store itself some- 
time next month. The department now 
features the Bostonian line of Com- 
monwealth. After the changeover, it 
will carry two store brands in addi- 
tion to Florsheim shoes. Herbert W. 
Swain will manage. 
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Ohio 
® Delaney Wood Heel Co. has dis- 


continued manufacture of wood heels 
in its Cincinnati plant, according to 
J. M. Delaney, president of the firm. 
All wood heel machinery and equip- 
ment has been sent to the firm’s new 
plant in Versailles, Ind., where Peter 
Herbert is supervisor. The company 
will continue to maintain offices and 
a pilot plant at 4015 Cherry St. in 
Cincinnati. 


@ The U. S. Patent office has issued 
two patents to Goodyear Tire & 
Rubber Co, of Akron covering 1s 
Neolite material, widely used in the 


EST. 


manufacture of shoe soles, luggage 
and accessories. The patents cover also 
similar types of materials using specific 
resin blends. 


® Dan Cohen Shoe Co., retail shoe 
chain with headquarters in Cincinnati, 
will build a new office and warehouse 
in suburban Evanston. The new 
building, with cost estimated at $200,- 
000, will contain 40,000 square feet 
of floor space. 


Pennsylvania 


® United Leather Workers Union, 
CIO, has been certified by the Na- 
tional Labor Relations Board as bar- 
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gaining agent for production and 
maintenance employes of the Frank- 
lin Tanning Co., subsidiary of Howes 
Leather Co., at Curwensville, Pa. The 
union received 118 votes in June 12 
balloting against 40 for International 
Fur and Leather Workers Union. 


® A standardized method of account- 
ing for delivery volume and costs has 
been developed in a manual on “*De- 
livery Costs—their measurement 
and comparison” just published by 
the University of Pittsburgh Press in 
Pittsburgh. The book, costing $2, is 
intended as a basis by which depart- 


ment and specialty stores might better 
analyze their delivery costs. The 
manual also contains a chapter devoted 
to factors outside store operations 
which influence delivery costs. 


Wisconsin 


© One of the busiest spots in Mil- 
waukee these days is the W. B. Place 
tannery which specializes in tanning 
deerskins for hunters and making up 
deerskin jackets as well as gloves and 
moccasins. Place tans about 100,000 
deerskins annually of which 30,000 
are from hunters, 30,000 from taxi- 
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dermists, 25,000 from glove manu- 
facturers for their own use and an- 
other 25,000 from dealers. Milton 
Schuette is plant superintendent. 


© Compo Shoe Machinery Corp. 
of Boston, which recently purchased 
United Wood Heel Co. and Quirk Ma- 
chinery Co., both of St. Louis, has 
placed a private loan of $1 million 
through Loewi & Co., Milwaukee in- 
vestment banker, it is reported. Pro- 
ceeds from the loan, a four and one- 
half percent 12-year note, will be used 
to increase Compo’s working capital. 








Canadian 
Notes 





© Big 4 Shoe Co., Ltd., of Canada, 
has been granted supplementary letters 
patent to change the corporate name 
of the company to Apex Shoe Co., 
Ltd., to alter the capital stock of the 
company, and to amend the restric- 
tions relating to the transfer of the 
capital stock of the company. 


® Davis Leather Co., Ltd., of Can- 
ada, has declared a dividend of 3714 
cents on A stock, payable Sept. 1 to 
shareholders of record Aug. 15. 


© Leather footwear manufacturers 
across Canada continue to report lower 
inventories, Latest survey finds such 
values dropped again to 151.1 in April 
this year against 155.8 in March and 
165.5 in Feb., based on 1947 being 
100, following a somewhat similar 
trend of last year in this period. 


® British Leather Industries Ltd., 
through its secretary J. W. F. Good- 
child, Toronto, Ont., has given official 
notice that application is being made 
for leave to surrender the charter of 
the company. 


@ A receiving order in bankruptcy 
has been made against the Toronto 
Slipper Manufacturing Co., Ltd., 
Toronto, Ont., and George F. Glatt, 
C.A., has been appointed custodian of 
the estate. 


® Adair Shoes, Grimsby, Ont., has 
been discharged from bankruptcy by 
order of the Supreme Court of On- 
tario, according to notice filed in 
Ottawa, 
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Having outlined the main features 
of the molded construction, the difh- 
cult task of trying to assess the pros- 
pects for molded shoes remains. 
Footwear, like all clothing, has infi- 
nite variety and strong national char- 
acteristics. To illustrate this it is only 
necessary to contrast the canvas- 
upper rope-sole espadrille of South 
America, and the exotic women’s foot 
millinery of the highly industrialized 
Western countries, with the many 
forms of sturdy leather footwear 
which are still the staple form of foot- 
wear in this and most other countries. 


Acceptance Will Vary 


Because of the great diversity 
which exists in the type of footwear 
traditionally worn, in standards of 
living and in the stage of industrial 
development which has been reached, 
it is probable that molded shoes will 
acquire a much greater importance 
in some countries than in others. In 
Italy, for example, there is a large 
production of molded slippers, house- 
shoes and bootees with uppers of 
fabric, felt or suede. In addition, 
molded plimsolls and novelty holiday 
sandals are made. 

By British standards the uppers of 
most of the shoes are somewhat 
shapeless and bear little relation to 
the lasts on which they were made. 
Few toe or heel stiffeners or instep 
reinforcements are employed. Most 
of the shoes would be condemned in 
this country as cheap and sloppy and 
would not find a market except in 
the lower price grades. Apart from 
the fact that the Italian public has 
different ideas on footwear from those 
ruling here (shoes which would be 
classed as house-shoe here are used 
for everyday wear by the urban work- 
ing population and, in winter, bootees 
with felt uppers are popular outdoor 
footwear), it is probable that the 
growth of molded shoe production 
in Italy results from two other simple 
facts. 


Firstly, molded shoes are cheap 
compared with regular leather shoes, 
the advantage in price being due as 
much to the low productivity of most 
Italian shoe factories as to the inher- 
ent cheapness of the molded construc- 
tion. Secondly, the production of 
molded shoes can be undertaken in 
small factories with practically no 
equipment other than the molding 
presses. These factories are often 
family affairs sometimes operating in 
part of a house or a shed. There are 
said to be a very large number of fac- 
tories of this kind making molded 
shoes in Italy. 

Spain is another country where 
molded shoe production has made 
strides and no doubt some of the 
above comments apply equally to the 
latter country. Incidentally, it is re- 
ported that they are making consid- 
erable use of reclaimed rubber. 

In Russia it is probably not far 
wrong to surmise that the dominating 
factor is shortage of the highly spe- 
cialized machinery which is necessary 
to product shoes of conventional con- 
structions economically, coupled with 
a spartan standard of living which 
makes cost and durability much more 
important than esthetic considera- 
tions. 


Further Work Needed 


None of these considerations apply 


with anything like the same force in 
England or in America and, if the 
prospects for molded shoes in this 
country rested on no surer basis, they 


would be poor indeed. However, 
there is a widespread view in the in- 
dustry that, in certain categories, 
molded shoes may compete on their 
merits with those made by other 
methods. Much experimental and 
development work will probably be 
needed to produce merchandise with 
a wide appeal in the British home 
market, but this is already in prog- 
ress. The industry’s Research Asso- 
ciation naturally has an important 


role to fulfill in this matter, and we 
expect to receive two new types of 
Italian machines (from Nova, Leg- 
nano and Pinto, Milan) at Satra 
House in the near future. 

In addition to slippers, for which 
the method is already firmly estab- 
lished, the production of molded 
shoes will almost certainly be concen- 
trated at first on bootees, house-shoes 
and casuals, and efforts will be di- 
rected towards the production of 
high-grade articles which will satisfy 
the exacting requirements of the 
British shoe-buying public. 

Sports footwear with canvas or 
suede uppers is another potential out- 
let. Shoes for children and adults, 
with bold rubber soles and canvas 
uppers, made by other methods, al- 
ready enjoy considerable popularity 
and there are opportunities for style 
variations on this theme. Molded 
tennis shoes are already being made 
in this country. 


Molded Play Shoes 

Molded play shoes for holiday and 
beach wear also have attractive pos- 
sibilities and at least one Italian prod- 
uct of this kind is selling in America. 
These have sandal or strap uppers of 
various materials. They may be flat- 
bottomed or have concealed wooden 
wedge heels of any desired height. 
Rubber with a high cork content is 
very suitable for the molded bottoms, 
as it is light and attractive in appear- 
ance. Leather outsoles (chrome- 
tanned) can be attached in the mold- 
ing operation. 

Hard-soled shoes remain the most 
speculative and potentially the most 
important outlet for the molding 
process. It is possible that heavy 
boots, boys’ men’s welted 
shoes, etc., of low price and excellent 
durability can be made this way, but 
more development work is likely to 
be entailed than for any of the other 
categories of footwear mentioned. 

THE END 


shoes, 
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CIO-AFL 


(Continued from Page 15) 


Cooperation, but no merger. 

Both Russell J. Taylor, president 
of United Shoe Workers of America, 
CIO, and John J. Mara, leader of 
Boot and Shoe Workers Union, AFL, 
are fully agreed on this. Each admits 
the idea of a merger has occurred to 
him but declares it has never been 
discussed with the other. Mara and 
Taylor have met regularly this year, 
most recently in Boston (Mara’s head- 
quarters) on July 2, and at no time 
has the subject of a merger arisen. 

“This doesn’t mean that there 
never will be a merger,” says Taylor. 
“The door isn’t closed by any means. 
But what we are primarily interested 
in at this time is a united front.” 

By “united front,” Mara and Tay- 
lor imply the promotion of a friendly 
spirit between the unions which 


ideally will lead to a working agree- 
ment in most instances. Short of 
this, they hope it will prevent any 
outright disagreement between the 
unions. 

“Last year,” says Taylor, “officials 
and the boards of directors of our 
unions came to an agreement which 
is now set out in letters. It contains 
a no-raiding pact and an agreement 
not to go on the ballot against each 
other in collective bargaining elec- 
tions whenever one union has a ma- 
jority of worker signatures on its 
petition to the National Labor Rela- 
tions Board. In the case of Interna- 
tional and Brown Shoe Co.’s, where 
both our unions are represented, it 
provides that neither will sign a new 
contract unless first approved by the 
other.” 

Mara feels this latter provision is 
perhaps the most important. “In the 
past, we never even consulted each 


other before starting to work on a 
new contract with Brown or Interna- 
tional. Naturally, each union worked 
out a different set of requirements. 
Often, we'd be right in the middle of 
our negotiations when the other 
union would come to terms. If their 
contract called for less than what we 
wanted, we had to settle for the lesser 
benefits.” 

Just as important in their working 
agreement is the non-raiding pact, 
according to Taylor. “The constant 
raiding, attempts by one union to 
take away members from the other, 
gave some employers a perfect “divide 
and conquer’ plan. The national CIO 
has just completed a study of union 
raiding which proves it just doesn’t 
pay. 

“In a total of 1098 raiding cases 
occurring during 1951 and 1952, in 
which one union sought to sign up 
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The Largest Sale of Leather Working Machinery Ever Held 
Late Type Machinery and Equipment of the 


J. GREENEBAUM TANNING CO. 


4763 NO. 32nd ST., MILWAUKEE, WIS. 
TUES., WED., THURS., JULY 21, 22, 23, 1953 


1950 LOTS sae rae nce 


we eK et ** 
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at 11:00 A.M., CST each day 
1950 LOTS 


LEATHER WORKING MACHINERY : — SPECIAL EQUIPMENT CO. 315 PORCELAIN PLATE AUTOMATIC PASTING MACHINE 
(NEW 1951) — 13 SHERIDAN and TURNER EMBOSSING and SMOOTH PLATING PRESSES — 9 Turner measuring machines — 


3 AULSON SPRAYING and DRYING MACHINES — 10 LIGHTNING and other automatic buffers - 


- 7 TURNER, AMERICAN, and 


STERLING BELT KNIFE SPLITTERS and CHEEKERS — 4 Baker double roll setting-out machines — 18 Turner Model S and Baker 
Model A & B fleshers and unhairers — 5 LEATHER EQUIPMENT CO. TOGGLING MACHINES — BAKER graining machines — 
PASTING UNIT, 602 GLASS PLATES — 8 Proctor and Champion dryers — 29 high back and Turner shavers — 24 Slocomb and 
Baker stakers — 10 Stehling, Quirin, and Aulson wringers — SETTING-OUT, BUFFING, OILING, SEASONING, BEAMING, 
BRUSHING, FINISHING, SHANKING, AND IRONING MACHINES — drums, dry mills, pebble mills, paddles, horses, carts, etc., etc. 
GENERAL EQUIPMENT: — G.E. NEW 250 h.p. SYNCHRONOUS MOTOR — 2 LAYNE ELECTRIC TURBINE PUMPS — 3 
Hebard gas. driven mules — 3 Truck-Man gas. driven lift trucks — CHICAGO STYLE OCE AIR COMPRESSOR, w/G.E. 100 h.p. 
SYNCHRONOUS MOTOR, — 3 500 h.p. water tube boilers — 7 Gardner-Denver, I-R, Kellogg and other air compressors —- 24 motor 
driven vacuum, centrifugal, and rotary pumps — 8 blowers and exhausters —- steel storage and hot water tanks — 13 capacitators and 
transformers — 250 ELECTRIC MOTORS, 50 h.p., 220 & 220/440v. — 3 G.E. and A-C synchronous motors — Toledo and other dial 
scales — G.E. ROOM AIR CONDITIONERS — Roto-Clone precipitator — BUDGIT TRAV. CRANE — traveling hoist, 16 chain 
hoists, I-beam and monorail track — 2 steam engines, 500 and 320 h.p. — Yale Elec. shop truck -- DEWALT RADIAL SAW and 
other woodworking machinery — MACHINE TOOLS, SHEET METAL EQUIPMENT — 1500 trucks, platforms, skids, dollies, scales, 
etc. — Laboratory w/camera, microscopes, etc. — pipe, fittings, lockers, etc. -— office machinery and furniture, etc., etc. 

Per Order J. Greenebaum Tanning Co. 


Sale to take place upon the premises in piecemeal lots only. Immediate delivery. A deposit of 25% will be required at time of sale. 
Inspection the 4 week days preceding the sale. Illustrated and descriptive catalog in detail at the office of 


HENRY S. ANTHONY & CO., Auctioneers 


LOWELL, MASS. Phone LOwell 2-4991 


219 Central St. 
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members of another, only 17 percent 
of the raids were successful and only 
5,000 of 350,000 union members in- 
volved changed their unions.” 

ClO chief Walter Ruether and AFL 
head George Meany have already 
drafted preliminary _non-raiding 
agreements and will submit them to 
their membership at respective con- 
ventions this fall. Both Mara and 
Taylor feel they have anticipated 
their unions in this respect—but they 
are happy to see it become a national 
policy. 

As for competing with each other 
on an election ballot, Mara and Tay- 
lor feel it hurts both unions in many 
cases. During an election at any 
plant, each union must compete for 
the vote of the workers. More often 
than not, this involves verbal attacks 
against the competing union. Re- 
gardless of which union is the event- 
ual winner, many workers are left 
with a bad opinion of union tactics. 
This is seen in the refusal of some 
workers to vote for either union on a 
ballot. 


Competition Expensive 

“There’s another consideration, 
too,” says Taylor. If the AFL puts 
on two organizers during an election 
campaign, we’re forced to do like- 
wise. That gets expensive.” 

Initial efforts towards a working 
agreement were launched in March 
of 1952 when Mara and James J. 
Mitchell, secretary-treasurer _ of 
United Shoe Workers, met in St. 
Louis to form a joint conference com- 
mittee. A post-conference statement, 
issued jointly, said the purpose of the 
meeting was “to explore every pos- 
sibility for formulating a plan of 
joint and cooperative effort by both 
unions...” First mention was made 
of a non-raiding pact. 

On April 30 of 1952, both unions 
met in New York. There, they agreed 
to a “hands off” policy in plants 
where one union had already organ- 
ized or was in process of organizing 
workers. This was extended to cover 
the period when a contract is nearing 
expiration date. 

The April 30th meeting brought 
the first concrete working agreement 
on future negotiations with Brown 
and International. The unions agreed 
that whenever each had contracts 
with companies possessing several 
plants, they would get together and 
adopt a uniform policy on wages and 
benefits before expiration of the old 
contract and negotiations for the new. 

Another less widely publicized but 
important result of the meeting was 
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genuine shell cordovan — “the platinum of 
leathers’? — for shoes, men’s belts, military 
belts and holsters, and shark print cordovan 
for tips on children’s shoes. 


Tw Huch Leather Co 


1525 W. HOMER STREET* CHICAGO 22, ILLINOIS 


KAYE & BARNES, INC. @ 93 South Street, Boston FRE SCHENKENBERG @ Dallas, Texas 
A. J. & 3d. R. COOK, INC. @ Los Angeles and San Francisco HARRY BLOCH e Havana, Ouba 
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BARBOUR WELTING COMPANY 


BROCKTON 68, MASSACHUSETTS 
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Roller=Non Roller Brazilian Leathers 


steel or Bra Base 
Ask 
Schlossinger & Cia. Ltda. 


Caixa Postal 917 
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SHELL CORDOVAN 
BUTTS 


SIDE LEATHERS 


"Glengarry" and Corrected Grains 
“Chromexcel" Retan and Waterproof 
Athletic Goods Leathers 





VEGETABLE CALF 
“It's Timber-Tanned” 

















Have you received your copy of the 
31st Edition of LEATHER AND SHOES’ 


BLUE BOOK 


Over 780 Pages—Eight Parts—Thumb Indexed 
Permanently Bound in Blue and Gold 


Contains 560 separate product listings. Gives detailed 
information on Shoe Manufacturers and Tanners. 


Includes a SHOE BUYERS' INDEX—lists shoe manufacturers by kinds 
of shoes made and method of manufacture and a LEATHER BUYERS' 
INDEX which lists Tanners by kinds of leather tanned. 


Be sure you get your copy—keep it within reach at all times— 
it will save you time and money. 


THE RUMPF PUBLISHING COMPANY 


300 W. ADAMS ST., CHICAGO 6 
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decision to work out uniform piece 
rates prior to contract terminations 
in any area where both unions are 
represented. 

The new strategy paid off at the 
fall 1952 negotiations with Interna- 
tional and Brown. Both were given 
a four percent wage increase and an 
improved vacation plan. 

The CIO claims 34 locals or some 
12,000 members at International’s 
plants in Missouri, Illinois, Arkansas 
and New Hampshire. Together with 
the AFL’s 16 locals or 9,000 members 
in Missouri, Illinois and Kentucky 
plants, the two unions account for 
some 90 percent of International’s 
workers. At Brown, the unions rep- 
resent some 70-75 percent of workers. 


Significant Negotiations 


This year’s negotiations with In- 
ternational and Brown promise to 
be eve’ snore significant. For one 
thing, tne International Teamsters 
Union early this year negotiated a 
five-year pact with Brown which pro- 
vided, in effect, for a guaranteed an- 
nual wage. Secondly, both shoe 
unions are talking “pensions” deter- 
minedly. 

Although neither Taylor nor Mara 
will tip their hand as yet on the 
amount of wage increase they will 
seek, the former claims the CIO is 
asking Brown for a company-paid 
pension of $125 monthly, including 
Social Security. The AFL, which is 
conducting negotiations with Brown 
separately, has agreed not to sign a 
new contract until Brown and the 
CIO reach terms. Thus, if the CIO 
succeeds in putting through a pen- 
sion plan at Brown, the AFL is sure 
to follow suit. 

As far as industrywide pensions 
are concerned, Mara and Taylor 
prefer to wait on the results at In- 
ternational and Brown. They are well 
aware that many of the smaller shoe 
manufacturers could ill afford a com- 
pany-paid pension plan but they are 
willing to work something out. First, 
however, they feel the bigger com- 
panies must be brought into line. 

Whatever the results, it appears the 
big shoe unions have taken the initial 
steps in a movement that may well 
lead to a new era in shoe labor. With 
only about 65 percent of all shoe 
workers organized, the possibilities 
are almost unlimited. Merger is out 
for the time being, say the union 
heads, but the central idea of coop- 
erative effort and a united front has 
taken a strong hold. Anything can 
happen from here in. 
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Shoe Supplies Line 


| Wanted as companion line by active sales 
| agent with 20 years of experience in New Eng- 
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Wanted and For Sale 





Cash Buyers of All Grades of 
Animal Hair 


Horse and Cattle Tails 
Horse and Cattle Tail Hair 
Mane Hair — Hog Hair 
KAISER-REISMANN CORP. 
230 Java St., Brooklyn 22, N. Y. 
Telephone: EVergreen 9-1032-3 





Mchy. & Equip. Wanted 


WANT TO BUY machinery and equipment for 
complete upper leather tannery. 
FRANK JEROME, 


4020 Bandini Bivd., 
Los Angeles 23, California. 


Wanted 


Light weight finished split pieces, only in 
light colors. Any quantity. Also leather offal, 
anything resembling moccasin leather, 4 to 6 oz. 
Central Mercantile Co., 
742 W. Taylor 8t., 
Chicago, Il. 





Ladies’ Shoes Wanted 


WE ARE SEEKING a steady supply from 
manufacturer of worn or rejects in ladies’, 
children’s and men’s shoes. Send details to: 
Goldberg Bros., Exporters, 
103 East Broadway, 
New York 2, N. Y. 
WoOrth 4-6518 


. 

Blue Splits For Sale 
TRIMMED AND SORTED for weight and 
grade. Large quantities. Steady supply. Tell us 
what you are making and we will furnish a 
suitable selection. 

Address G-4, 
c/o Leather and Shoes, 


300 W. Adams 8t., 
Chicago 6, Ill. 


Rates 


Space iu this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘‘Situations Wanted’’ 
column, where space costs $2.00 per inch 
for each 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘‘Help 
Wanted’’ and ‘‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 

Minimum space accepted: 1 inch. 

must be in our hands not later than 
Monday morning for publication in the 
issue of the following Saturday. 
Advertisements with bex numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chicago 6 
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TEXAS 
SKIN PROCESSING CO. 
1126 W. Malone Ave. 
San Antonio, Texas 


TANNERS OF 


SHEARLINGS 
MOUTONS 
HAIR ON CALF 
WOOL PULLERS 


land shoe factories. Now carrying line of shoe 
adhesives. Will give complete coverage in 
Massachusetts and New Hampshire shoe fac- 
tories. Good following. Available immediately. 
Write Box T-13, Leather and Shoes, 10 High 
St., Boston 10, Mass. 


Factory Manager 


WISHES TO RELOCATE, Young, fully experi- 
| enced in all phases of management including 
| cost analysis, production, quality, purchasing 
| and personnel. 


Presently managing a plant producing 4,000 
pairs of women’s and children’s welt daily. 

Desires change because of acquisition of con- 
trolling interest by new group. 

Will consider position as General Manager or 
Excellent references can be 
furnished. 

Address F-18, c/o Leather and Shoes, 300 


| W. Adams S8t., Chicago 6, Il. 








PICKLED GOATSKINS 
and SHEEPSKINS 





Situations Wanted 








Tanner and Superintendent 


20 YEARS EXPERIENCE in tanning and 
currying vegetable and chrome belting, sole 
glove 
packing, 
rigging leather, side leather for bag, case, 
strap, also upholstery leather. Best of refer- 
Address F-20, 
c/o Leather and Shoes, 300 W. Adams St., 


leather, chrome and chrome retan, 


leather, lace leather, hydraulic, 


ences. Can go any place. 


Chicago 6, Ill. 




















You wouldn't think she was so won- 
dertul after a couple of semesters— 
just because she knows about Salem 
Oil & Grease Company's 7 ways to 
upgrade the quality of leather with 


effective fatliquors. 











July 11, 1953 


LEATHER and SHOES 


Wut 

© SPRUCE EXTRACT 
Uti 

© POWDERED SUPER SPRUCE 
Witt 


© LACTANX 
Witt 


ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 36, N. Y. 


OPERATING PLANT AT 
Erie, Pa. 








LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


(QUEBRACHO CRYSTALS) 


GEORGE H. 


GRISWOLD 


14 Freaklia S$. Selem, Mass. 
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THOMAS BOSTOCK & SONS 
BROCKTON, MASS. 











Situations Wanted 





Salesman 


SALESMAN, well known and _ thoroughly 
acquainted with New England territory, desires 
position with reputable firm—upper ieather 
preferred. Address U-3, c/o Leather and Shoes, 
10 High S8t., Boston 10, Mass. 





SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
tesearch and Government Work a Specialty 


E-4 19 Pingry Place, Blizabeth 3, N. J. 
ELizabeth 3-7336 





Help Wanted 





Leather Chemist 


Leather Finishes Chemist Wanted. Must be 
experienced formulating and applying full fin- 
ishing system on varied leather types. Good 
proposition for right man. Metropolitan New 
York. Reply Box T-14, c/o Leather and Shoes, 
20 Vesey St., New York 7, New York. 





Representative Wanted 


Fatliquor manufacturer wants representation 
in Philadelphia-Wilmington and Midwestern 
territories on straight commission basis. Write 
giving full information and present lines han- 
died, -Address box U-1, c/o Leather & Shoes, 
10 High St., Boston 10, Mass. 


Cutting Room Foreman 


WANTED: Foreman capable of running cutting 
room on women’s shoes. Also with ability to 


instruct. 
Address U-2, 
c/o Leather and Shoes, 
10 High St., 
Boston 10, Mass. 


Die Salesman 


Leading N. E. die manufacturer mfrs. all 
types of shoe dies, desires salesman or repre- 
sentative for New York, Pennsylvania terri- 
tory. Address Box T-15, c/o Leather and 
Shoes, 10 High St., Boston 10, Mass. 





and excellent references. 


photograph if possible. 





Wanted 
Shoe Factory Superintendent 


Unusual opportunity for a qualified Shoe Factory Superintendent. 
located in the Southwest. Must be experienced in men’s medium to top quality Goodyear 
welts and childs’ and misses’ stitchdown construction. 

Must be capable of assuming full responsibility for production, quality and cost in 
volume operation, attractive salary with bonus arrangement. 
be given the opportunity toe acquire equity in business after trial period. This is a real 
opportunity for the right man and no need to apply unless you have satisfactory background 


Give complete details of experience, qualified references in this Saragecdt and include 


All replies will be held strictly confidential. — 
Address G-5, ¢/o Leather and Shoes, 300 W. Adams St., Chicago 6, Ill. 


New modern Factory 


The right man will, also, 
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Call Liberty 2-8684 


WHO'S THE BOSS—YOU OR THE STITCH? 


» bupes stitching is costly, irregular in quality and performance, the stitch is boss over you. Turn 
the tables and scientifically control that work by 


“CONTROLLED STITCHING” 


170 Summer St., Boston, Mass. 
Catalog on Request 
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...and with NOPCOLENES that means 


surface lubrication with controlled penetration 


HE WHITE HORSES of the tradition-rich Vienna 
Riding School are world-famous. Their ability 
to execute intricate steps, and pose gracefully, 
thrills all who see them in action. Here is man utiliz- 
ing horse sense to get remarkable results. Here is dual 


action achieving balanced performance that’s tops. 

And, in the tanning industry, working with skins 
and hides, man is applying ‘‘horse sense’, too—by 
using dual action Nopcolene fatliquors to produce 
leather with just the surface feel, hand, stretch, break 
and stitch tear desired . . . leather that’s tops for its 
intended use. 

The secret of Nopcolenes’ success lies in their unique 
double action which provides superb surface lubrica- 
tion with carefully controlled penetration—a balanced 


performance that assures the kind of leather products 
that lead to greater profit and prestige for the tanner. 


If you’re not already using Nopcolenes, give them 
a trial. You’ll find that they not only do a double- 
duty fatliquoring job, but offer other important ad- 
vantages. For example, many Nopcolenes are mois- 
ture-free, others contain not more than 6-7% mois- 
ture. This means you save on freight, handling and 
storage. What’s more, Nopgcolenes are readily soluble. 
We'll gladly send you full information. 


FREE! This book gives up-to-the- 
minute data about Nopco’s Nopco- 
lene* fatliquors and formulas for 
various leathers. Write for a copy. 


*T. M. Reg. U.S. Pat. Off. 


NOPCO 


Chemical Company, Harrison, N. J. 
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Branches: Boston - Chicago - Cedartown, Ga.- Richmond, Calif. 








for top efficiency! 


M.W. JENKINS SONS, INC. 


